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Monayas 1

InHoBamiiiHe MiANPUEMHUITBO Ta cTapTan ekocucrema. [lpodaema-
pilieHHs Ta nomyk O0izHec-moaesi. Customer Discovery phase

Tema 1. Crapran ekocucrema (THxAeHb 1)

Crapran - 1l¢ THMYacoBa Opradi3aiis, s5SKa CTBOpEHa I TOMIYKY
MMOBTOPIOBAaHOI, MacmTaboBaHOi Ta MPUOYTKOBOiI Oi3HEec-Mozem (aBTOp
Bu3HaueHHS - CTiB biaHK).

MacmTadoBaHiCTh - 3JaTHICTh IIBUAKO, O€3 BEIMKOI KUIBKOCTI PECypciB
BHUXOJIMTH Ha HOBI PUHKH - € OJJHIEIO 3 KIIOYOBUX XapAKTEPUCTHUK CTapTaILy.

BaxxnuBo po3yMiTH, 10 cTapTamn HE € MaJECHbKOIO BEPCIEI0 BEIMKOI KOMMaHIi -
e € i iHma, OinbIn paHHs cTamis. [loBroproBaHicTh Oi3HEC-Mojenl - 1me ii
3IaTHICTh aJIalITYBaTUCS Yy Yacl Ta y JIOBTOCTPOKOBIM NMEPCHEKTUBI MPUHOCHUTH
puOyTOK.

[TimcymoBy1O4H, OCHOBHUMHU XapaKTEPUCTUKAMU CTAPTAILY € :

1) TumuacoBicTh. YCHIIIHUNA CTapTalm 4acTO IMEPETBOPIOETHCS y KOMIIAHIIO,
poouTh exit (mpoaeTbesi) b0 MOTJIMHAETHCS KOHKYPEHTaMU;

2) InnomamiitHicTe. CTapTanm Mae MaTd MEBHY 1HHOBAIIWHY CKJIQJIOBY, 1100
YCHINTHO KOHKYPYBaTH Ha PUHKY;

3) MacuiraboBaHiCTh

4) TlocTiiiHa HEBU3HAYEHICTb 1 BIACYTHICTh CTa0IIbHOCTI, BEJIMKI PU3UKH.

Eranu po3BuTKY cTapTany (KJIacHYHA NPaBUJIbLHA MO/I€JIb):

®dopmyBanHa kKoMaHau -> [lomyk mpobnemu -> Inest/Pimennst -> Bamimaris
npobiemu Ta 1IL0BOI ayautopii (Customer Discovery phase) -> Ilporotun
(MVP)  ->  TecryBauus  (Customer  Development  phase)  ->
Po3pobxka/mokparieHds: npoAykTy -> Buxia Ha puHok/MaciitabyBaHHs

Crorogni crapTamyd CTalOTh OJHHUM 3 HAWNPUBAOIMBIMIUNX MICIb IS
1HBECTHIIIA, 1 TEPEBaXKHY KUIbKICTh IHHOBAI[IMHMX Ta HOBUX MPOJYKTIB Ta
MOCJIYI CTBOPIOKOTh caMme cTaptand. Po3BuBatvcs €QEKTUBHIINIE CTapTamu
MOXYTh Y PO3BUHYTIH cTapTan €KOCUCTEMI.

Crapran ekocucrema - 11€ CEpeIOBUIIIE, B IKOMY B3a€MO/IIIOTh BCI IpaBlli, TaK
Yy 1HaKIIEe TOB’s3aHl 3 IHIYCTPI€I0 cTapTamiB. UMM aKTUBHILIE 1 BIAKPUTILIE
B3aEMOJIIOTh MiK COOOIO TpaBIli €KOCUCTEMH, TUM O1IbIIIE MOXKIUBOCTEH IS
CTapTaIriB.



CrapTamn ekocucTema CKJIAJaeThCsl 3 HACTYITHUX CKIaI0BUX
1. Ilianpuemenn
2. YHIBEepCcHUTET
3. VYpsan

4. Kopnoparrii

5. IaBecropu
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Puc. 1. Burssin crapran ekocucremu (MIT Innovation ecosystem Model)

YHiBepcuTer Mae CTBOpPIOBAaTM BCl yYMOBHM JUIS OCBITM Ta 3pOLIYBaHHS
CTYJIEHTChKUX crapTamiB. HaykoBa iH(pacTpykTypa YHIBEpCUTETY IMOBHHHA
CIPUATH BUHUKHEHHIO HAYKOEMHUX 1 TEXHOJIOTTYHUX CTApTAaIlIB.

Ypsax - miaTpuMyBaTH  NIANPUEMINB Ta  BOPOBAKYBaTH  BIANOBIIHI
3aKoHOJaBul iHinilaTMBU. Kopmopamii yacto cTaiTh MyCKOBUMH KIIIEHTAMU
CTapTamiB Ta JIONOMAaralTh Yy TMEpeBIpLl 171el, TINOTe3 Ta TECTyBaHHI.
InBecTOopn HamarOTh MEpPIIMK KamiTaldl 1 COPUSIOTH 3POCTAHHIO CTAPTAIIB 1 iX
BHUXOJly Ha PUHOK.

Takoxk, BaXXJIMBUM €JIEMEHTOM €KOCHUCTEMHU € 1H(PACTPYKTypa, sSKa BKIIOYAE B
cebe oprasizaiii, 0 CHOPUAIOTH PO3BUTKY CTapTamiB - 1HKyOaTopu 1
aKcenepaTopu, KOBOPKIHTH, TabopaTopii TOIIO.

[nkybatopu 1 akcenepaTopd - OAHA 3 HaMBaXIMBIMX CcKiIagoBux. L1
oprasizailii CTBOpEH1 JJis TOTo, 00 AOIMOMaraTv ctapTanaM Ha paHHIX CTaisax
po3BUTKY. B akcenepaTopax 1 1HKyOaTOpax CTBOPIOETHCSI TaKe CEPEIOBHUILEC, B
AKOMY MOJIOJUM HIJOPUEMISIM MPOCTilie He poOuTH noMuiok. I[IpoBoasTecs
OCBITHI ~MpOrpaMu, HAJAETbCS MEHTOPCbKAa MIATPUMKA Ta TPAHTOBE
(diHaHCyBaHHS a00 MepIll 1HBECTUIIII. YYacTh cTapTana B mporpaMmax iHKyOaiii
abo akcenepalii 3Ha4HO MiABUIIYE IAHCH HA YCIIX HA paHHIN CTali.
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But some areas of ecosystem still need
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Puc. 2. Ukrainian Tech Map (u.ventures)

JonaTkoBi MaTepiajiu:

1.

2.
3.

o o

Crapran-ekocucremMa  Ykpaimm:  Tech  ecosystem  gquide i
techukraine.org/ecosystem-map/

binbie mpo crapranu: Sk po3novaru crapTamn

MaiiGyTHe yHIBEpCUTETIB
https://uifuture.org/publications/majbutnye-universitetiv/

VYkpalHChKU YHIBEPCUTET HOBOTO MOKOIIHHS
https://readymag.com/u3729875872/1838490/

Py6en HeroBenxayc. MicTo craprani

Hen Cenop, Con Cunrep. Kpaina crapramiB. IcTopis 13paiibCbKoro
€KOHOMIYHOI'O J1BA.

CamocriitHa podota

Ece mpo icropito pO3BUTKY OOpPaHOro CTYAEHTOM CTapTamy 3
3a3HAYEHHSM B3a€MOJII 1BOTO CTapTalmy 3 pI3HUMU €JIeMEHTaMu
exocrucTteMu. Po0OoTa CTymeHTIB 3 BiAMOBIIHOI TaOIWIICIO 3 BOPKOYyKa
(Bopkmut Nel.1).
Jliis mpakTHaHOTO 3aHATTS Temu Ne2 KOKHOMY CTYA€HTY HEOOXiTHO
nigroryBaty Kopotkuit mitd (30-60 cex) 3 HaCTYIMTHUMH CKJIaJI0BUMH
(BOpKIHI/IT Nel.2):

imest [y crapramy, SKy OW s XOTIB poO3BHBaTH (MOxe OyTH

JeKiIbKa 171eH);

- sAKi HABUYKHM, KOMIICTEHIII, JIOCBIIT B MEHE € IS CTapTamy:
migepctBo, IT, w™apketunr, pauzaiiH, GIHAHCH, YIPABITIHHS
MPOEKTaMH TOIIIO.


https://data.unit.city/tech-guide/Tech_Ecosystem_Guide_To_Ukraine_En-1.1.pdf
https://techukraine.org/ecosystem-map/
https://courses.prometheus.org.ua/assets/courseware/ad0ad6b20704806b682ee9940ffcb6bf/c4x/Prometheus/Startup101/asset/%D0%9B%D0%B5%D0%BA%D1%86%D1%96%D1%8F_1.pdf
https://uifuture.org/publications/majbutnye-universitetiv/
https://readymag.com/u3729875872/1838490/

Tema 2. OcHOBHI NpUHIMIM (POPMYBAHHSA KOMAHIM, POJIi B KOMAH/I
craprany (THKIEHb 2)

Komanga - wne rpyma mroaeit, ski 00’€IHaHI CHOUIBHOIO METOIO Ta
B3a€MO/IOTIOBHIOIOTh OJIMH OJIHOTO Yy JIOCATHEHHI METH, PO3IUISIOTH CIIUIBbHI
I[IHHOCTI Ta MalOTh CIUIBHY Bi3110 1 MICIO.

B3aeMoI0TTIOBHEHHS - OJHA 3 KJIOYOBHX CKJIQJ0BHX y KoMaHi. HaBwuku Ta
MIIXOAM BCIX YJEHIB KOMHAAM MAalOTh BIAPI3HATUCA, 100 e(pEeKTUBHO
peaiizyBaTu cTapTar.

Y komaHau 3aBXU € Jiaep. B KOHTEKCTI cTapramny - 11e:

- CEO - Chief Executive Officer - BizioHep, crparer Ta pyIriii IpoIecis.

- COO - Chief Operating Officer - moguHa, 1m0 BIiANOBiZaE 3a
HaJlalITyBaHHS  OMEpalliifHOl  AiSUTBHOCTI,  PpO3MOJAUT  OOOB’SI3KIB,
BHYTPIIIHII MEHEI)KMEHT.

Takox MOXyTh OyTH Taki poJIi:

CMO - Chief Marketing Officer - romoBamit MapKeTOJIOT, BiAMIOBI 1A IbHHIA
32 MApKETUHTOBY CTPATETIIO.

CFO - Chief Financial Officer

CTO - Chief Technical Officer

Kpim C-neBena, Takok B KOMaHJlI MOXYTh OYyTH MEHEI>KEPU Ta KOMaHJIa
BUKOHABIIIB, IO Oe3mocepenHbo peainizye mpormecu. Ile komanma PR,
pO3pOOHUKIB,  sales-MeHeIKepiB, MNPOEKTHHUX Ta  MPOAYKTOBHUX
MEHEIKEPIB.

Ax mpaBuiio, B cTapTanmax Ha paHHIN cTalii pecypcH Ayke OOMEXeH1, TOMY

3aCHOBHUKHM HE MOXYTh COOl JO3BOJUTH BETUKY KOMaHIy. ToMmy KilacHyHa

1CTOpIsI, KOJIM OJIMH 3 (payHIEepiB MOXKE BUKOHYBATH AEKLJIbKA pOJEi B KOMaH/].

Hanpuknan, CEO moxe takox BukonyBatu (pynkiii COO, CMO ta CFO, 1,

KpIM TOTO OYTH TPOEKTHUM 1 IPOAYKTOBUM MEHEIHKEPOM.

Komanna € hakTuuHO HaWronoBHImMMUM (HakTOPOM B CTapTarl Ha paHHIM CTail.
Big Toro sx Oymae 30amaHcoBaHa KOMaHaa, Oyae Iy)Ke CHIBHO 3aeKaTH
pe3ynbTaT Ha TOYATKOBIM CTaBJIEHHS CTAHOBJICHHS CTapTamy, TaK 3BaHUN
MepioJ1 MTOPMIHTY.

BaxxnuBo B komanIi:
- OanaHc B KOMIIeTeHIIisAX (013HEC, TEXHIYHA YaCTHUHA, TU3aiiH, MAPKETUHT);
- CHHXpOHI130BaHe 0ayeHHs 1I0JI0 MEePCIEeKTUB Ta CTPATErii PO3BUTKY;
- SIKICHO TJIAHYBATH 1[11 Ta BUOYZOBYBATH OlEpalliiHUi MEHEKMEHT;



KoMmnereHiii Ta COpoOMOXXHICTh KOMaHAM € TaKOXX OJHUM 3 BHUPIMIAIbHUX
(dbakTopiB 1151 IHBECTOPIB.

Bizisn. Micis.
Bi3is - 1€ 1OBrocTpoKoBO, MICis - 1€ TOTOYHO.

Bizis - me OGaueHHs, KyJau cTapTam 1 KOMaHJa PyXarwThCs 1 JI0 YOro MaroTh
IPUNUTH B JIOBTOCTPOKOBIM NepcrekTuBi. Bi3ilo MoXHA TOPIBHATH 3 Maibke
HEJOCSKHOI0 Mpi€ro. BakianBo, mo0 JOBrocTpOKOBa Bi3is CIIBIAJaia B yCiX
yieHiB KomaHau. Hagimo icHye crapran? Kyau npsimye komanaa?

Micist - 1me po3yMiHHS KOMaHAM, SIK CaM€ JOCATTH CBOIM MPOAYKTOM abo
nociyror peamsauii Bi3ii. Lle Te, mo crapran poObutrh 1 SK poOUTH Ha
MOBCSIKJICHHIN OCHOB1, 100 JOCATTH JIOBroctpokoBux muieil Il[o kxommaHis
poOuth 3apa3? ki npoaykTtu crBoproe? Lo Binpi3Hse€ ii B4 KOHKYPEHTIB?

[liHHOCTI - IIe TOIVISIAM, K1 PO3JAUISIIOTHCS BCIEI0 KOMAaHIOK Ta € OCHOBHHM
KPUTEPIEM Y IPUIHSATI IEBHUX PIIICHb.

IMpuxknagm:

HicHeii - “PoOutu nronent macnuBumu’ (Bizis).

Incrarpam - “®ikcyBaTH Ta IITUTUCS MOMEHTaMU 31 BChOTO CBITY  (Bizis).
IKEA - “CtBOproBatu Kpailie MOBCAKACHHE XUTTA JUIsl itoaen” (Bizis).

IKEA - “/lns BTUIEHHS Hamioi Bi3li B JKUTTS, Haimia Oi3HEC i7ies MPOMOHYE
IIUPOKUI CHEKTp TapHHUX, (PYHKIIOHAJBHUX JOMAIlIHIX MEOJiB 3a TaKUMHU
HU3BKUMU I[IHAMHU, 1110 BC1 3MOXYTh C001 11€ 103BOIUTH (Micis).

JonxaTrkoBi matepiasmu:
1. ben T'oposiu. bezxanpHa mpaBma mpo HemagHui OizHec. Po3Oymosa
013Hecy B yMOBaX HEBH3HAYEHOCTI

CamocriitHa podota

3aBepmut  po3moal Ha KomaHAW. CTyIeHTH MOXYTh CaMOCTIHHO
BU3HAYMUTHCS 31 CKJIaJaMU KOMAaHJI, XTO 3 KUM XO4Y€ MpAIFOBATH, BPaXOBYIOUH
JOCBI, OTPUMAHUM TMiJ Yac BOPKIIONY Ha MPaKTUYHOMY 3aHATTI. B omHii
KoMaHa1 Moxke O0ytu Bif 1 1o 5 crynentiB. [Ipu npbomy ontuMalibHa KidbKICTh
mroie B koMaH i 3-4, siki, 0akaHO, MarOTh PI3HOIIAHOB1 HaBUYKH. [Ipukna:

- 1 monuHa Mae TeXHIYHUN TPOP1TH
1 monuHa - 613Hec mpodisib
1 nmroanHa - MApKETUHT/KpeaTuB/ AN3aiiH
1 monuHa - dhiHaHCOBUN TPOPLIH



B poGouomy 30mHTI 3alIOBHUTH CTOPIHKY 31 CKJIaJOM KOMaHAM Ta POJIAMHU
(Bopkmut No2). IIpoBectu OpeHMHIITOPM B KOMaHAl 3 BHU3HAYEHHS B3Il 1
I[IHHOCTEMN.



Tema 3. /Inzaiin mucijieHHs. BuzHaueHHs npo0.ieM, eMnarisi (muscoens 3)

IIpobiema - Te, 3 4Oro MOYMHAETHCSA CTapram. MeTra KOXHOIO crapraiy -
>
3HAWTHU “OUTB” IO/, SIKUI TOTEHLIHHO MOXHA BUPILITUTH.

Ju3aiiH MHUCJIEHHS - 1Ie¢ METO/ PO3pOOKH MPOAYKTIB Ta MOCIHYT, 10 € KIIEHT-
OpIEHTOBAaHMMHU. J[M3allH MUCIEHHS CKJIAaIa€ThCd 3 5 OCHOBHUX CETMEHTIB:
Emnarisg, [Tomryk npo6iemu, [omryk ineit, [IporotunyBanus, TecTyBaHHS.

% OTOTYP

Puc.3. Kpoku musaita mucienns. Institute of design at Stanford

Emnaris - e 31aTHICTh MOCTaBUTH ce0e Ha MICIIE 1HINOT JIFOIUHH.
MeTtoau o0y 10BH eMIaTii:

1. TluTaHHA, IHTEPB'IO - HAXKUBO 1 OHJIAWH-METOIaMH

2. CnocrtepexeHHs (TeHJICHIIIT), IHTepIpeTailisi TOBEIIHKH,

3. Ilpoiitk caMOCTIHHO KIEHTCHKHUM NUISIX - POOITH Te, 1m0 poOIsATh KIIEHTH
CBOIMU pyKaMHU - SK BOHU BHpIIIYIOTh MpoOiemy 3apa3? CrpoOyiite
MOBTOPUTH 1IeH NUISAX 1 3HAUITH CO01 CJIa0Ki MICIIS.

4. 3anmyduTd KOPUCTyBaya J0 pO3pOOKH - 3amydaiTe MOTEHIIITHOTO KTi€HTa
710 TIPOTIECY PO3POOKH MPOIYKTY.

BaxnuBo po3ymitu, mo KiieHt - Tol, XT0 miaTuTh, a KopuctyBau - Toi, XTO
KopuctyeTbes. Ile MoxxyTh OyTu 2 pi3HI TUIHU JIIOACH, a MOXke OyTH 1 OjHa
JIOJIMHA.

OTtpumyBaTH 1HPOPMAIIF0 MOKHA IEPBUHHUM 1 BTOPUHHUM METOJaMHU.
[lepBunHHMIT - 6e3m0ocepeiHsa B3a€EMOIIS - TIIMOWHHI IHTEPB 10, CIIOCTEPEKECHHS,
eKCIIepUMEHTU. BTOpUHHMIA - BUKOPUCTAHHS JAHUX, CTATUCTHKH, aHAIITHUKH,
CIIOCTEPEKEHHS 32 TPEHIaMHU.



Jlist  dikcyBaHHS pe3yNbTaTiB Ta OB TIUOOKOTO 3aHYPEHHS Y IKHUTTS
JIOMHY, BUKOPUCTOBYIOTh KapTy emmnarii - IHCTpyMEHT, 110 JO3BOJIsI€ TIHOIIe
3pO3yMITH KOHTEKCT KOPHUCTYBaya.

The Empathy Map

Map your target audience properly

1. What do they dream of?
2. What is their ambition?
3. What makes them feel bad? And good?
4. What do they want to change?
5. What frustrates them and what motivates them?
6. How do they feel they did a good job?

Think & Feel

1. What do their friends say?

2. What influences them?

3. Which media do they use?
4. Who gives them challenges?
5. How do they get access to their knowledge?

General data

T e e Age 1. What does their environment look like?
7: How do they work togéther? H ear F;ri)i(ly See 3. Whimiﬁsgﬂﬁwﬂg
8. HOWgOtEQY hea_rtrhagthey’re appreciated? Income 4. How do they experience that they're appreciated?
9. How do they socialize? Residence 5. How do they contact their surroundings?

etc.

Say & Do

1. What kind of additude do they have?
2. What does their environment say and do?
3. What do they talk about with their colleagues?
4. Whatdo they do in their spare time?
5. What does their day look like?

GAIN PAIN

What does the target audience want to reach, how do they What are the fears, frustrations and obstacles or
measure success? Desires, needs, measure of success? challenges that the target audience faces?

Inspired by Xplane.com

Puc.4. Kapra emmarii (www.textmetrics.com/map-target-audience). Konremis,
3anpornonoBana Jletisom ['peem B hitps://gamestorming.com/

webtexttool.

HageaiTh 0CHOBHI npaBuJia iHTepB'10:

1) 3anuraiite «HYomy?». [IpaBuio 5 yomy.

2) Hixonm He KaxiTh "3a3BHyaii’”

3) CrnigkyiTe 3a HEBIATOBIAHOCTSIMHM

4) CnigkyiTe 3a MOBOIO TiJIa

5) He Giitrecs Tumi

6) He mpomonyiiTe BIacHUX BiAMOBIIEH

7) He 3agaBaiiTe puTOpUUHUX NMUTAaHb

8) 1 nurtanus - makcumyMm 10 criB

9) 3amaiite HeWTpanbHi 3anuTaHHsA. "'Bam momoGaethes momiHr" 3amicts "Bu
BBAXKAETE, [0 POOUTH MOKYMKHU TaK Becesno?"
10) MakcumyM 4 moAMHA B KOMaHI


http://www.textmetrics.com/map-target-audience
https://gamestorming.com/

[Ticns cTazaii emmaTii i71e cTaaisi BABHAYEHHS MTPOOIEMHU.
Icnye meroguka “S5 womy”. IloTpiOHOo 5 paziB cnutatu “UOMY” mozno
KOHKPETHOI Mpo0sieMu, 11100 3HATH J1ICHO TTMOMHHY IPUYUHY.

Tyt icuye meroauka “Touku 30py” (Point of view) abo nuranr How might we?
Sk MH MO’KEMO JTOTIOMOTTH KOHKPETHIN JIFOJUHI 3pOOUTH IIOCh 32 JOMOMOTO0
NpoAyKTa uu mociyru? Mera - mpoaHami3yBaTH MpoOJIeMH, OTPUMaHi i Jac
cTajii eMnarii 1 MOAPIOHUTH 1X Ha BYXK4l MPOOIEMHU.

[Tpuknaz. Ilogopoxki 4yacTo OyBalOTh HANPYKEHMMH Ta BTOMJIIOIOYUMH.

1) SIk came mMm 3poOMMO MpoIeC OYIKyBaHHS B 4eprax Iepel I0i3IKOI0
IHHAM?

2) SIk came MM MEepEeKOHAEMOCH, 1110 JIFOJMHA HEe 3a0yJie HIY0ro Ba)KJIMBOTO
Bioma?

3) Sk came Mm 3poOMMO MpPOIEC IOJOPOKI MAKCHMAJIbHO IIIKaBUM 1
KOM(OpTHUM?

4) 1 came Mu 3a0e3nmeynMMo, MO0 Madi JITH HE TPUBOXKWIM I1HIIHAX
nacaxupip?

Keiicu nost pocaikeHHs:

- Keiic AirBnb - xonu crapran OyB 30BCIM MOJIOAMI, B HUX OyJja rinoTesa,
110 JIFOJM 3aX0UyTh 3HATH JICHIEBINE KUTJIO BiJ BIACHHKIB, HIK JKUTU B
rorensix. Konmum mnpoaykr 3amyckaBcs, BHUSBWIOCS, IO KOHBEPCIsS
3aMaJIeHbKa, 1 CEpBICOM Majo0 XTO KOPHUCTYEThCA. 3ACHOBHHKHU JyMalH,
o0 npobsjeMa B MUTaHHI OE3MEKHU, ajkKe JIIOJUHA MPHUIDKIKAE KUTH 0
HE3HaOMOi JIIOIMHU B KBAPTUPY, ajie MicJid MPOBEIECHHS CTali eMmnarii 1
MIPOBE/ICHHS IHTEPB 10 Ha BYJIMIIIX, BOHU BUSABUIIM, [0 TIpoOeMa Oyia B
HEeAKICHUX (oTOo KBapTtup y noaatky. Ilicist Toro, mpojaxki BUPOCIH B
JEeKUIbKa pa3iB 3a 2 THXKHI.

- Keiic IKEA. Ileit npuxnan OyB ekcniepumerToM. [1lo6 cTBOpuTH 11€a)IbHY
m’siki irpamku, IKEA mompocunu mitTed 31 BChOTO CBITY HaMalllOBaTH
CBOIO 171eanibHy irpamky. Juzainepu obpanu 10 Halikpamux, MOMWIIH X,
1 Il IrpaliKyd CTaJIM OJHUMHM 3 HAWMOMyJApHIMUX irpamok Openmy. Lle
cranocs, 6o IKEA mposena emmariio 3 JITbMHU, 3alyduiia iX 10 TPOIECY
CTBOPEHHSI MPOAYKTY ISl HUX CaMUX



JMonarkoBa indopmaiis:

1.

P w

o o

Dave Gray. Gamestorming: A Playbook for Innovators, Rulebreakers,
and Changemakers Paperback

Olivier Serrat. The Five Whys Technique
(https://www.adb.org/sites/default/files/publication/27641/five-whys-
technique.pdf)

https://www.designKit.org/methods/3
https://medium.com/nyc-design/how-to-solve-problems-the-design-
thinking-way-64edc64ba242

https://dschool.stanford.edu/resources
https://tilda.education/courses/web-design/designthinking/

Camocriiina poborta

Komanau MaroTh 0CTaTOYHO BUPILIUTH, SIKY MPOOJIEMH BOHU OEpyTh B pOOOTY.
B poGoyomy 30mIMTI 3alIOBHUTH CTOPIHKY 3 aHaII30M NpoOieMH (BOPKILUT
Ne3). [IpoBecTu emnarito Ta MATBEPAUTH POOIEMY.


https://www.adb.org/sites/default/files/publication/27641/five-whys-technique.pdf
https://www.adb.org/sites/default/files/publication/27641/five-whys-technique.pdf
https://www.designkit.org/methods/3
https://medium.com/nyc-design/how-to-solve-problems-the-design-thinking-way-64edc64ba242
https://medium.com/nyc-design/how-to-solve-problems-the-design-thinking-way-64edc64ba242
https://dschool.stanford.edu/resources
https://tilda.education/courses/web-design/designthinking/

Tema 4. /Inzaiin mucijenns. Ilomyk i BuOip ineit (Tuxaens 4)

Merta i€l cTaaii - 3HaWTH MaKCUMaJIbHY KUTBKICTD 11€H, Ki MOXKYTh BUPIIIUTH
Ballly mpooiemy.

IncTpymenTy reHepamii izei:
1. BpeitacTOpMIiHT
2. MailHaMenniar
3. CkeTyiHr

IIpaBuaa OpeiincTopMiHry (MeTon 3ampomoHOBaHO ax y 1953  pomi
pexiamictoM Anekcom OcOopHOM):

He kputukyiite. [TpaBuino “Tak,i ...” 3amicts “Hi, ane...”

BynyiiTe 171€i Ha 11€51X OJTHE OHOTO

CrnyxaiiTe yBa)XHO, HE CIIIIITh BUCIOBUTH CBOIO JYMKY

doxkycyiiTecs Ha MpooOieMi, IKY B XO04€TE BUPIIIUTH

Cucremarusyiite 1iaei micias OpEeMHCTOPMIHTY - po30uiTe iX IO
Kkiacrepam (TeMam). Takok MOKHa BUKOPUCTOBYBATH KJIACTEPU3ALIIIO 11O
pecypcax Ta IIBUAKOCTI: IIBHUAKOTMAJIO PeCcypciB, MIBHAKO+OArato
pecypciB, TOBUIBHO+MANO pecypciB, TNOBUIBHO+OArato pecypcis.
[lepmmii akiieHT Mae UTH came Ha Ti 171€, K1 MIBUAKO peali3yloThCs Ta 3a
MaJioi KUIBKOCTI PECypCiB.

6. {06 oOparu ixero - romocyite. Hexail koxkeH cTyaeHT obepe 2 ifei, ki
nofgo0arThesl MOMYy HaiOUIbINe, 1 MOCTaBUTH OIS HHUX KpaNOYKH.
O06epiTh 111€10, siKa HaOepe HalOLIbITY KUIBKICTh KPaIoK.

AR A

Jonarkosa ingopmanis:
1) https://prometheus.org.ua/designthinking/
2) https://www.researchgate.net/publication/329310644 Handbook of Desi
gn_Thinking/link/5¢3d987b299bf12be3c8b626/download

CamocriiiHa poboTa

3aBepiuTy GOpMyBaHHS 171eH, TPOBECTHU MOIEPETHE JOCIIKCHHS 1 BaJlilyBaTH
171ei. B po6ouomy 301IMTI 3alIOBHUTH CTOPIHKY 3 onucoM iaei. Ha mpomy erami
0JIHa KOMaH]1a MOXKe TeHepyBaTH Oarato iaeu aisa crapramy (BopkmmT Ned).


https://prometheus.org.ua/designthinking/
https://www.researchgate.net/publication/329310644_Handbook_of_Design_Thinking/link/5c3d987b299bf12be3c8b626/download
https://www.researchgate.net/publication/329310644_Handbook_of_Design_Thinking/link/5c3d987b299bf12be3c8b626/download

Tema 5. Banigauis igei craprany (THXKIeHb S)

1. Koxxna KomaHaa TpE3eHTye CBOI iei 1 mo Bxke Oyio po3poOJIeHO [0
IIbOTO MOMEHTY - OIHC TIPOOIEMH, OTHC 17Iei Ta PIIICHHS, OMMC KOMaHI!
Ta MOTEHIliHEe OaueHHST MOHETH3allil (XTO, SIK 1 CKIJIbKU Oye IJIaTUTH 32
pIILICHHS).

2. T'onoBHa MeTa - 00paTH JJIs MOJAIBIIOT POOOTH HAHOLIBII MEPCIIEKTUBHI
imei.

CamocriitHa podoTa
CryneHTH MarOTh MpPOAHANI3yBaTH pE3yJbTaTH MPAKTUYHOTO  3aHSTTS,

o0lyMaT BCl BIATYKH, 3HAWUTH BIAMOBIJAI HA 3alMUTaHHS, MOXJIUBO MPOBECTU
JIOIATKOBI TOCTIIKEHHS, 11100 BaJIiIyBaTH 17€H0.

Ha mpomy etami CTyJeHTH MOXYTh nepedopmaTyBaTH KOMaHAH, oOpaTu coOl
IHIy KOMaHAy JJjisi poOOTH Haja 1Je€r0, o Oulblie crogobanacs, ado
chopmyBaTi HOB1 KoMaHau. DiHATBEHE 3aBIAHHS - BU3HAYUTHCS 3 OJIHIEIO 17€€10
JUTSL TIOTAJTBINOT pOOOTH B OOpaHiid KOMaH/II.

[Ticns miel yacTHHU KOMaHAM TPOJIOBKATh POOOTY HaJl 0OpaHOIO 1/1CETO.



Tema 6. KanBa 0i3nec moaeJi. Beryn, npo6saema ta pimneHHst (TuaaeHb 6)

KaunBa 0i3Hec mogedi - 11e iHCprMeHT IO JI03BOJISIE Bi3yalizyBaTu Oi3Hec-
MOJIeJTb CTApTAIY HA OJHOMY apkymi. e 1HCprMeHT JOTIOMarae 3pOo3yMiTH,
Ha SIKid cramii 3HAXOMUTBCS CTapTam, sKi CIaOKi 1 CHJIBHI CTOpPOHH, SIKi
MIEPCIIEKTUBH, SIK CTapTaIll IUIAHy€e 3apo0JIATH TPOLIi i KyAH MOTPIOHO pyXaTHCh
aaii.

[cHyrOTh 2 HaWBIAOMIIII KaHBU ISl CTBOPEHHS 013HEC MOJEI:
1. Lean Canvas
2. biznec moaens OcrepBanbiepa 1 [liHbe

Jlist Monoaux crapTamiB Kpanie BUKopuctoByBatu came Lean Model Canvas,
3anponoHoBaHy CriBom brankowm, ajke came BoHa OLIbII IiHHA MO CTPYKTYpI
Ha Mo4YaTKy IisuibHOCTI. Moaens OcTepBainbaepa HallljieHa Ha OUIbII AOPOCII
CTapTanmu BXX€ 3 MEpIIMMU pe3yibTaTaMH Ui ICHYIOUHMX TMPOAYKTIB, IO
IIyKalOTh MOJIMBOCTI Ui pOCTy, Y Tol 4ac sik Lean Canvas opieHTOBaHa Ha
3aIyCK HOBOTO MPOIYKTY.

biznec Mmonens KanBac Binpisuserbcs Big mozaem Lean Canvas HacTYITHHUMH
cerMeHTaMu - pecypcu 3amicth KPI, mapTtHepu 3amicTe mpoOiemMu Ta
aJbTEPHATHB, BIJIHOCUHM 3 KIIEHTOM 3aMiCTh KOHKYPEHTHOI IepeBaru.
[Toxaznnku KPI, mpo6iem Ta KOHKYpEHTHHX IepeBar Jjis CTapTally, 110 JHUIIe
po30ynoBye Oi3HEC MOJIeNb, € HabaraTo BaXKJIMBIIIMMH, aJKE T03BOJISIOTH
mpomnpaioBaTd 0a30BI acCMeKTH OUIbII TOBHOI[IHHO, a BXXE IMOTIM MOXHa
nepexoautu 10 biznec Moneni Kansac.

Mopens Lean Canvas ckinamaeTbes 3 9 OCHOBHMX CETMEHTIB:
KiieHTChKHii cCEerMeHT

[Ipo6nema + IcHyroul anbTepHATUBU

Jxepena noxony

Pimenns

VYHikajapHa MIHHICHA TPOTIO3HUIIIS

Kananu komyHikarlii 3 KIIiEHTOM

KitouoBi MmeTpuku

Burpatu

cLoONoakrwdE



PROBLEM SOLUTION UNIQUE VALUE UNFAIR CUSTOMER

EXISTING HIGH-LEVEL CONCEPT EARALY ADOPTERS
ALTERNATIVES

PROPOSITION ADVANTAGE SEGMENTS

2 4 - 9 1

KEY METRICS CHANNELS

7 o

COST STRUCTURE REVENUE STREAMS

3 3

Puc5. Bizuec moaens Lean Canvas (Ash Maurya. Running Lean, 2nd Edition)

1. KuieHTchbKMii cerMeHT — IUIhOBa ayauTopis mpoaykTy. Ilepmn 3a Bce

MOTPIOHO BHU3HAYUTU CETMEHTH TMOTEHI[IWHUX KJIIE€HTIB, OMHUCATH iX
XapaKTEPUCTUKU Ta CTBOPUTHU MOPTPETH JJIsI KOKHOTO CErMeHTy. Takox
HEOOX1THO 3’5ICYBaTH, XTO KJIIEHT, @ XTO KOPUCTYBaY.

OOGepith s cebe crtparerito — B2B (mpoaykT mns Gi3Hec CeKkTopy -
KJIIEHTH/KOpUCTyBadi 1ie kommnanii), B2C (mpoayKT yisi MacoBOro puHKY
- KIIE€HTW/KOPUCTYBadl 1€ JIIOAM) 4Yd 1HIIA Mojaenb? 3’sicyilTe, XTO
IHHOBAaTOpU Cepell IUIbOBOI  ayauTOpii cTapTamy, XTO MepIii
MOCJIIOBHUKM — KOMY TMEPIIOMY MPOCTIIIE MPOJaBaTH MNPOAYKT (abo
JaBaTy TECTYBAaTH).

IIpoGaema + Ichyroui anbrepHaTuBuM. OnumiTe npodiieMy, Ky BU
BUpilryere. Sk 3apa3 KIi€HT Bupimye Lo npobdiemy? o B TuX
pIIIEHHSIX TOOpE Mpalltoe, a 110 MOraHo?

Mxepena poxoaiB. Sxka y Bac wMoxaenb MoHetusamii? CKiTbKd
KOIITYBaTUME Ball NPOAYKT uyu mociayra? Yu roroBi Bail KIIEHTH
IUIATUTH TaKy CyMy 3a Balll IPOAYKT?

Pimennsi. TyT onuimiTe JETaNbHO, IO BHU MPOMOHYETE, KIFOYOBI
MO>KJIMBOCTI Ta SIK BU BUPILIYETE OMUCAHI MPOOIEMH.



YHikanbHa niHHicHa mnpomo3uuis. B mpoMy 6ol ocHOBHa 3anaya
YITKO 3pO3YMITH, $IKY LIHHICTb BH HECET€ CBOIM MPOAYKTOM, SKi
KOHKPETH1 00JI1 KIII€HTa Ta KOPUCTyBayda BH 33JJOBOJIBHIETE Ta YOMY Balll
KIIIEHT Ma€ oOpaTu came Bac. YuM BU BiIpi3HA€ETECS Bl KOHKYPEHTIB, SIKi
Ballll KJIFOYOB1 BIAMIHHOCTI?

Kananu xomynikamii 3 kiieHtamu. SIka mepima Todyka JOTHKY Bac i
BalllOr0 KJIl€HTa YW o3epa? Sk BiH mpo Bac Ai3HaeTbea? Skumu
colMepekaMu KopucTyeTrbesi Bama L[lA, saxi kaHamu odiaiiH/oHnaiiH
KOMYHIKalii y Bac mnepeadadeHi? Jle KIIEHT MOXKE ITOCTaBUTH BaM
MMATAHHS Y Ji3HATUCS TIPO Bac OuIbIe?

KirouoBi merpuku. YuM Bu BuMiproere cBiid ycmix? ki KUIbKICHI
MOKA3HUKY JJIsl BAC BaXKJIMB1 Ha KOXKHOMY €Talli, 00 BU 3p03yMUIH, IO
BU pyxaerecs y npaBuwibHOMY Hanpsamky? Kinskicts miaiB, CAC uun LTV
— BU CAMOCTIHO BU3HAYa€Te HEOOX1/IHI BaM OKa3HUKHU.

Crpykrypa Burpart. 1) CKUIbKM 1 Ha 110 TpoIIeil BaM MOTPIOHO, 1100
samyctutuca? 2) Konu Bu 3amycturecs, siki y Bac OyayTh HIOMICSYHI
3MiHHI Ta MOCTIHI BUTpaTtu? 3MIHHI BUTPATH — II€ T1 BUTPATH, 5Kl y BaC y
MEeBHUM TiepioJ; yacy (Mmicsillb, Hampukian) pizHi. Lle MoxyTs OyTu
BUTpATH Ha MApKETHHT, KOMyHalIbHI nocayru 1 T.4. [locTiiiHi BUTpatu —
1€ T1 BUTPATH, 110 HE 3MIHIOIOTHCS Y MEBHUMN mepiof yacy. Lle 3apmiaru,
OpEHJa, IHTEPHET 1 T.J.

Heuyecna nepesara. 1{o y Bammoi koMaHy € TaAKOTO, 110 TIO3BOJIUTH camMe
BaM CTaTH THUMH, XTO HalKpaile peamidye el npoaykt? MoxIHBO,
KOMaHJIa KpyTHX CIeliaiicTiB-podi, 1Hcalaepchka 1HPOpMaLlisd YU BiKe
1CHyIOUYa KJII€HTChbKa 0a3a abo mateHT? 3po3yMiiiTe, 0 CKIaAHIIIE 3a BCe
y Bac BIATBOPUTH Ta CKOIIIOBATH.

Ipuknan craprany Elomia:

B sxocTi mpukiamy, MpONMOHYETHCS PO3MIIAHYTH YKPATHCHKHM cTapTan
Elomia - momatok 3 BIpTyadbHHM JIPYrOM-TICHXOJIOIOM, IO Haaae
TICUXOJIOTIYHY JIOMOMOTY JIFOJISIM 3 JIETIpeci€lo Ta TpuBororo. [paroe Ha
0a3l ITYYHOrOo 1HTEJNEKTY Ta HaBYEHHH KOMaHI0K mpodeciitHux
TICUXOJIOT1B KOPUCTYBATUCS METOJIaM KOTHITUBHO-TIOBEIIHKOBOI Tepartii.

Tyt 1 wHagami mMu OyaeMo HaBOAMTH Keicy crapramy Elomia, Tomy
HaJaeMO MOBHUM mpodaiin crapramny 3 AeTalbHOIO iH(OpPMAIIi€l0, SIKY BU
MOETe BUKOPUCTOBYBATH B SIKOCTI MPUKIIAY B 11 Ta HACTYMTHUX TEMax.



Elomia - ye IlImyunuii Inmenexm, sikuil 3aminioe ncuxonoea. Bona cuyxae,
posymie i Hadae ncuxonoeiuny oonomocy 24/7. Ilpoexm euecpas 2 epanmu,
ompumas 32a0Ku 6 8eIuKux ykpaincokux 3MI i comosuii 00 macumabysamnms.

Punok: 500 minviionie nawodetl no 6CbOMy CBIMYy Ccmpajicoaoms 6i0
neuxiunux posnaodis. Oocse puuky cmanosums $ 20 minvapois. [lpomsecom 2019
poky 6 CILIA § 2 mineapou 6yno sumpaueno na yugposi npodykmu 8 cepi
"mental health". 3pocmannsa yugposozo ceemenma cmanosumo 13% -17,5% 6
DIK.

Ilpoonema: Jloosam eaxcko 208opumu 3 iHUUMU NPO CBOL NPOOIeMU Yepes
ocmpax ocyoy. 3azocmpeHus NCUXiYHUX npobaem Hauuvacmiue 6i00)y8acmvCs
Hecnooieano 1 6UMa2ae MUMMEBO2O DIUWEHHs, ale CeaHc 3 NCUXO0TI020M
niaHyemscsa 3azoanecioo. 51% amepuxkauyie He MOMNCYymv 003801UMU COOI
ncuxomepaniio.

Egexm COVID-19: xinvxicmo 36epHenb Ha 2apsadi AiHII NCUXOLOCIUHOT
niompumku 30invuwunacs na 891%. [lonum na onnaiin-mepaniio eupic na 100%.
Jloou empamunu modrcaugicms 0cooucmo 8i08idysamu NCUxono0ed, a MmaKodxic,
051 bazamvox Bi08IOYBAHHA NCUX0/0218 cmalo 3aHaomo odopoeum. Came 6
nepioo naHoemii Mu 3aay4uny neputy mucady KiieHmie.

Piwenna: wmyunuii inmenekm-ncuxono2, AKUll CIyxae, po3ymie i Hadae
NCUXONO2IYHY NIOMPUMKY 8 OyOb-sakull dac 0oou. 91% Hawux xopucmyeauis
2060psAmMb Npo NiOBUWEHHS HAcmpolo nicisi posmosu 3 Elomia, cepeous
MpUBAIICMb PO3MOBU CMano8ums 43 xeununu. 32% pecnonoenmie 3aa6unu, Wo
06y0ymo Oyace 3acmyueri, sikuwo Elomia nepecmane icnysamu.

Konxkypenmu i nepesacu. KoHmpoab08aHi 00CIIOHCEHHS NOKA3YIOMb, WO
Elomia ecvoeo na 4% menw epekmusua 3a ncuxonoea. Y Elomia nynvosuii
nopie 6xo0y: y KOpucmyeawie GIOCYMHIU Cmpax 2080pumu npo ocooucme;
npoepama npayroe yinoo0oboso i kowmye 6 40 pazie Oewiesuie, HidC HCUBULL
ncuxonoe. Lux pezynbmamie mu 0ocsenu 3a804KU KOHKYPEHMHIlU nepesasi, sIKy
mu maemo. Lle 0ozeonuno 3iopamu 00HY 3 HAUOLILWUX 6 C8Imi OA3Y OAHUX NPO
ncuxiune 300pP08's 3a HU3bKOIO YIHOIO.

biznec-mooenn: nionucka 6io 9 oo 19 oonapis 6 micayv. Mapkemurneosa
cmpamezis nob6y0osaHa Ha OCHO8I GipanbHocmi (47,3% kopucmysauis
pexomenoyeanu Elomia opyzam). llle oouieio Hauior nepegacorw € 6lACHA

cucmema mapeemuHney, AKAd 3HUNCYE 6apmicmb SAJIY4YEHHA Kopucmyeaua HA
70%.

Komanoa: Tapac Ilocpeonsx - CEQO, 5 poxie 0ocgidy pobomu 3i
cmapmanamu i 6 poxie 8 npoepamysanui yamoom. Banepis Pubiyvka - CMO, 4
POKU 00CBI0Y 8 MApKemuH2y ncuxojociunux nociye. Muxatino Mapresuu - CTO,



2 poxu 0docesidy 6 data science, Hasuascs 6 Okcghopoi, @inanicm onimniaou
Microsoft no llImyunomy Inmenexmy. Anacmacis Knuw - Ph. D. 6 ncuxonoeii,
11 poxie 00c8i0y 6 NCUXONO02TYHOM)Y KOHCYIbMYBAHHI 1 MAMeMAmMu4yHol
NCUXONO2IL.

Kansa 613nec Mmozeni ctaprany Elomia:

Solution Unfair Customer
; Advantage Segments
500 MinbitoHis  LLTy4HMK ) - L
CTpaXkaaTb IHTeneKxT, 1. B 40 pasis B 50 pasis Niogun 3
Bu:" ﬂenpeci]‘f AKX 3aMIHKOE Oelueslue gelleBlla )
ane 96% He ncuxonora pexknaMa Henpecieto
3BepTaTbhea 2. [lonoMarae B Mpo6nemamm
3a JoMOMOroko 6yab KU Yac Y BIAHOCKHaX
TOMY LLO LiE: .
. Channels MaHIYHKMK

Key Metrics 3. He xknBa arakamu
1. Joporo Retention Ta noguHa, ToMy BinbL N
2. Hep4acHo KinbKiCTb He CTpallHo NOTYXHe
3. CTpalwHo NOBiIOMNEHb B  3BEPHYTUCS capadaHHe 3anexHicTio

pagio

AdeHb

JaTtaceT Ta cepBepHi NOTYXHOCTI

Revenue Streams

B2C, MNianucka, $9 B Micsiub

Puc. 6. Lean Canvas, Ctapran Elomia. 3 maTepiaiiB 3aCHOBHHUKIB cTapTairy



Amnari3 aneTepHaTuB IS craprany Elomia:

KoHKypeHTU-60TH
HazBa Cnabki cTOpoHu CuvnbHI CTPOHKU
Woebot Poapobnenunin B 2015. He poaymie Tekct. Habip BigcyTHi
CKPUMTIB.
Wysa ObmexeHa Kinbkoma BrnpaBamu Ta BrpaBamu OY>KE BENUKWIA Habip
ONA AWXaHHSA CKPUNTIB. MOXe pO3YMITU OeAKUX
KopucTyBadiB. CunbHa komaHaa.
Youper BiacyTHICTE po3yMiHHA TEKCTY B GE3KOLUTOBHIN BigcyTHi
Bepcii. OBMexeHUA TPEKIHIOM HACTPOK
Replika dokyc Ha po3sarax Ta meguTtadii. Ckopiwe Poaymie TekcT Ha He
(0o 2018 Luka) = koHkypeHT Calm Ta Megitonis. MCUXONOriYHI TEMU 32 paxyHOK

Texonorii OpenAl (Taka Ak y Hac)

Elomia BiacytHi ana LIA Poaymie TekcT Ta emouii,
edeKTUBHICTb SIK Y Ncuxonora

Puc.7. Anani3 anprepnarus, Ctapran Elomia. 3 marepiaiB 3aCHOBHUKIB CTapTamy

Jonarkosa ingopmanis:

1. bo6 Hop¢d, CriB bnenk. CadieHHa KHura crapramnepa. Sk 30yayBatu
YCHIIITHY KOMITaHiIo.

Astop Onexcanap OcrepBanbiep, IB [linbe. CTBOproeMo 6i3HEC-MOIEIIb.
Ash Maurya. Running Lean, 2nd Edition

https://leanstack.com/

canvanizer.com
https://www.businessmodelsinc.com/about-bmi/tools/business-model-
canvas/

7. https://www.strategyzer.com/

S

CamocriitHa podora

Komangam HeOOXiHO CTBOPUTHM CBOKO KaHBY Oi3Hec Mojeni (MoOXHa
BUKOPUCTOBYBAaTH I 3PYYHOCTI OHJIAMH IHCTPYMEHT canvanizer.com).
OTIpaIOBaTH OJIOKH KaHBU MPO MPOOJIEMY Ta 17110 Ta 3alOBHUTH BiIMOBITHUI
BOPKIIUT 3 BOPKOYKa (BOPKIIUT Neb).


https://leanstack.com/
https://canvanizer.com/
https://www.businessmodelsinc.com/about-bmi/tools/business-model-canvas/
https://www.businessmodelsinc.com/about-bmi/tools/business-model-canvas/
https://www.strategyzer.com/

Tema 7. KanBa 0isHec moaedi. [lopTper Kii€eHTa, HiHHICHA MPONMO3M LA
(THKIEeHb 7)

Customer development - me tectyBaHHs Timote3, ifel abo KOHKPETHOTO
IPOTOTHUIY Ha 1UIbOBIHM ayauTopii. Lleit Tepmin OyB BBenenuit CtiBom biiankom
B 90-x pp XX cTOMTTS.

KpuBa apanrtanii nmpoaykra (Product Adoption Curve) - rpadik, skuii
Bi3yalli3y€e TUHAMIKY “BU3pIBaHHS PI3HUX THUIIIB KOPUCTYBaudiB 1HHOBALIMHUMHU
npoaykramu. [ojloBHa ides Tmojsrae B TOMY, IO aOCOJIFOTHA OLIBIIICTh
MOTEHLIWHUX KOPUCTYBauiB cTapramy Oyae TroToBa IOYaTH KOPUCTYBATHCS
MPOAYKTOM TUTbKH, KOJIM BIH CTaHE BXKE€ YK€ MPOCYHYTHH. | TUTbKH MeKibKa
BiJICOTKIB KOPHCTYBa4iB TOTOBI OyJIyTh TE€CTyBaTH MPOIYKT, KOJW BIH IIE€ HE
imeanpHUi, 1 OyayTh TOTOBI HamaBaTéd (imOexk mpo Hemomiku. Lli mepmri
KOPUCTYBaul  JOMOMOXYThb  CTapTamy [OKpAllyBaTUCh  ITEpaliiiHO 1
3aBOMOBYBATH BCE OLIbINE 1 OlIbIlIe HACTYITHUX KOPUCTYBAUiB, 1 TAKUM YHHOM
pyXaTHCsI 10 OCHOBHOI OUTBIIIOCTI KITIE€HTIB.

KpI/IBa BUIIIA A€ TaK:

EARLY MARKET THE CHASM MAINSTREAM MARKET

TECH ENTHUSIASTS

EARLY EARLY LATE

'NNCZ’VS’;:ORS ADOPTERS MAJORITY MAJORITY LAGIGGQ,RDS
; 13.5% 34% 34% »

Puc.8. Kpusa aganTariiii npoaykty
(https://www.business-to-you.com/crossing-the-chasm-technology-adoption-life-cycle/)



https://www.business-to-you.com/crossing-the-chasm-technology-adoption-life-cycle/

[Tpuknan kpuBoi amanraii npoaykty st Facebook:

Early majority Late majority

Early
adopters

Laggards

lnnoxﬁators

Introduction s::‘::‘":‘ 5.5 mio wm" Wow grandma |a
o Harvard Universit US users of it on facebook
25% 13,5% 34% 34% 16%

Puc.9. Product adoption curve - Facebook (www.liberaldictionary.com/early-adopter/)

Ha panniif cramii crapTamy Ba)JIMBO 30CEPEIUTHCS HA TMEPIIMX JIBOX
KaTeropisix CroXUBaviB, K1 JOMOMOXKYTh BaJiyBaTH NMpooOiieMy, IPOTECTyBaTH
MPOJIYKT 1 OTPUMATHU MOCTIHHUHN (i10EK: HOBATOPH Ta PaHHI MOCIITOBHUKH.

Kareropii kopucTyBayiB BiANOBIAHO A0 KPUBOI aJanTamli IpoIyKTy:

HoBatopu — e moau, ki NparHyTh COpoOyBaTH HOBUHKY SIKOMOTa paHIIIE.
Ile eHTy3iacTM HOBUX TeXHOJOriH. HoBaTopyu He YXWISIOTBCA Bl PHU3HUKIB,
MOB'sI3aHUX 13 BUKOPHUCTAHHSAM I1HHOBAIlli. PaHHs ajamnTaiiisi 1HHOBAIlil 4acTo
CIYrye Ui HUX MOXJIMBICTIO MIAKPECIUTH CBIM COI[IaJIbBHUI CTaTyc.
TeprnuMicTe HOBAaTOPIB [0 PHU3HMKY O3HA4yae€, II0 4YacTO BOHU aJaNTyIOTh
1HHOBAIIIT, SIK1 3r0JIOM TIPOBATIOIOTHCS.

PanHi mocifoBHUKH 4YacTO HAHOLIbIIE BINIMBAIOThL Ha ITOMAJBIIl COILaJIbHI
rpynu. BoHu mio0isTh BUCTynaTd B poOJil JIAEPIB 1 BIAKPUTI 10 3MiH. PanH1
MIOCJTITOBHUKH MalOTh BUCOKHI COIIaIbHUI CTAaTyC, TapHY OCBITY Ta (DiHAHCOBI
pecypcu; BOJHOYAC BOHU poO30IpJuBiiIl, HIXK HoBaTopu. g 3amydeHHs Iiel
rpynu HeoOxifHa BKe MepeBipeHa HOBaTOpaMH 1HQOpMallis MNpo MepeBaru
MPOJIYKTY, IHCTPYKIT 3 eKCIUTyaTallli, Mepeyik TEXHIYHUX XapaKTECPUCTHUK
Tomo. BoaHoyac paHHIX MOCHIJOBHUKIB HE Tpeda TMepeKoHyBaTH B
HEOOX1THOCTI TOCTIMHUX 3MIH y iXHBOMY JKUTTI — BOHM 1 TaK JIOOJSATh
npoOyBaTH BCE HOBE.

Panusa 6inbicTs. Li moau pinko € nijgepamu, ajge BOHU aJanTyiOTh IHHOBAIIi1
paHiie, HDK 'cepemHbOCTATUCTWYHA JroauHA". BOHM MarOTh KOHTAaKT 13
PaHHIMH TIOCNIIIOBHUKaMHU. BogHodac iM moTpiOHO OaunTH HAOYHI CBIIYCHHS


https://www.liberaldictionary.com/early-adopter/

TOTO, IO 1HHOBAIlSl MPUHOCUTH KOPHUCTH, O YXBAJICHHS PIIICHHS IIOAO ii
ananranii. Ctparterii mpocyBaHHs 1HHOBAIIIT /1A Li€i TPYNH BKIIOYAIOTH "icTOPIT
ycmixy" Ta iHII CBiT4eHHS €(PEeKTUBHOCTI 1HHOBAIIII.

Ii3Ha GinbIIiCTh CKENTUYHO CTABUTHCS JI0 3MIH 1 aIaNTy€ 1HHOBAIIIIO TITLKH
IicIs TOTo, K ii OyJO YCIIIIHO anpoOoBaHO OUIBIIICTIO HaceleHHs. YacTo 1
KaTeropisi TpeJCTaBIeHa JIOABMH 3 HHU3BKHM COIlialbHAM CTaTycoM i
oOMexeHUMH (DIHAHCOBUMH MOXIUBOCTSMHU. CTparterii 3alydyeHHs 1i€i Tpymnu
MICTThH 1H(OpMAIIiIO TIPO TE, K OaraTo JIOJEH BXKe YCHIITHO KOPHUCTYHOTHCS
IHHOBAIII€10, IO CTBOPIOE €JIEMEHT TICUXOJIOT1YHOTO THCKY.

Jbxk. Myp BHCYHYB OyMKy MpO T€, 0 MDK MNEpPIIMMHU JBOMa M IHIIMMU
kateropismu icuye ymenuHa ("the chasm"), siky Tak 1 He BAAeTbCsl MOA0IATH
OaratboM crapramaMm. [lo cyTi, Le eranm NEepeTBOPEHHS TEXHOJOTI s
€HTY31aCTIB Ha TEXHOJOTII0 AJis MparMaTukiB. EHTy31a3My HOBaTOpIB 1 paHHIX
MOCJIIOBHUKIB 1HOJI OyBa€ JOCTAaTHBO JUIsi NPOCYBaHHSA 1HHOBaIli, ane ii
OCTATOYHUI YCIIX 3aJ€XKHUTh Bl TOrO, HACKUIBKU MEPEKOHIMBUMH OyAyTh IJIS
IparMaTuKiB CBIJAOLTBA KOPUCHOCTI W €(PEKTUBHOCTI HOBOTO MPOAYKTY abo
TEXHOJIOTI.

KnienTcpkuii 6710k B O13HEC MOJENi € OJHUM 3 HaWronoBHimuXx OnokiB. Ha
MOYaTKOBIM CTafll PO3BUTKY CTapTally 3aCHOBHUKAM KPUTHYHO BaXKJIMBO
NPaBUJIHLHO BHU3HAYUTH CBOI IUIBOBI ayauTOpli Il TOro, 100 MpaBUILHO
noOyyBaTH CTPATETII0 MEPEBIPKU TIMOTE3 1 BUBOAY MPOAYKTY Ha PHUHOK.
[{inbOBHUX CErMEHTIB KJIIEHTIB/KOPUCTYBaYiB MOKe€ OyTH JeKUIbKa - 1€
3aJIEKUTH Bl MPOOJIeMU Ta MPOAYKTY. BianoBigHO, AJid IpaBUiIbHOI TOOYI0BU
KOMYHIKAI[li Ta IIHHICHOI MpOMO3ulii, I[I IIbOBl ayauTOpli MOTPiOHO
CEerMEHTYBATH, MICJIS YOro MpAalOBAaTH HAJ BalJALIEI0 KOXXHOTO CETMEHTY
OKPEMO.

CerMeHTyBaTH IIIJILOBI ayJUTOPii MOKHA 3a OaraThbMa XapaKTEPUCTUKAMHU B
3aJIEKHOCTI  BiA  TPOAYKTy Ta chnenudikua craprany. KiacuuyHumu
XapaKTEPUCTUKAMU IS CETMEHTAIlll MOXYTh OyTH HACTYIIHI:

I'eorpadis Jemorpadis Ilcuxorpagika | IloBeninka
Kpaina Bix ExcrpaBept/Intp | Ak kymye?

Micro Cratb OBEPT Ak npuiiMae
Moga Joxin OcoOucCTICTh pIIICHHS po
Peniris OcaiTa (corrioHika) MOKYNKY?

Kinimar Cim’s [irHOCTI Sk yacto kymye?
Kynberypa CoulanbHuit Lo MOXKE




Hacenenns CTaryc

Kap’epa

CTUMYJIIOBATU
HOKYTKY?

[Ticnst cermeHTanii IUJIbOBOI ayaUTOPli HEOOXITHO IO KOXXHOMY CETMEHTY
“HamaoBaTi’ MOPTPET peabHOIO )KMBOI'O IIPEJACTaBHUKA - CUStOMEr persona.

IlopTper KJi€HTa - 1€ YocOOJIeHa ysBHA JIOAMHA, IO € 1eaThbHIM THIIOBUM
KOPHUCTYBaue€M YW KJIIEHTOM. Takux TOPTPETIB Moke OyTH JACKUIbKa, B
3aJIEKHOCT1 BiJl KUIBKOCTI CETMEHTIB MOTEHI[IHHUX KOPUCTYBadiB. Y MOPTPETI
BKJIMBO PO3KPUTH OCOOWCTICTH JIIOAWHHA - YAM BOHA XUBE KOXKHOTO JIHS,
OekrpayHj, X001, CTpaxu TOLIO - L€ JONOMOKE IMOTIM MOOYIyBaTH I[IHHICHY

MIPOTIO3UIIIIO.

A DAY IN THE LIFE OF SARAH

« Early mornings, late nights describes her daily
routines, so she lives on coffee

* She goes to school all day, studies at nights and works
freelance jobs

* She has a cat that keeps her grounded with a sense of

responsibility

She’s a carefree college student

Her house is never in order, her fridge is empty and

she’s always buried in a book or her laptop

She takes the train and Ubers everywhere

Puc. 10. TToptper kiienTa kaB’sipai (https://uxpressia.com/)

YHikanbHa HiHHICHA NpPoONO3MUisi - € Ta yHIKalbHA I[IHHICTb, SIKy BHU
MparHeTe JOHECTH N0 KIIEHTIB Ta KopuctyBadiB. [l[o6 11 Bu3HauuTH, €

Coffee Shop Marketing Persona

BACKGROUND

* 20yearsold

* Single

* Lives in San Francisco, CA

* Full-Time Interior Design Student, Part
Time Worker

FINANCES

* Household income of $30,000

* She’s super conscious about what she
spends her money on

« Prefers to use her credit / debit cards

ONLINE BEHAVIORS

* Facebook is her life-line

* Active on Twitter, Instagram, and
Pinterest

Looks for coupons and good deals on
cool, new experiences or restaurants

WHAT SHE'S LOOKING FOR

* Aplace to de-compress after a hectic
week

* A quiet place to study where she’s not
distracted by her messy room

* Agood deal to make her feel better
about purchases

* Asense of stability in her chaotic world

* Cool, new experiences or adventures

WHAT INFLUENCES HER

¢ Her friends and colleagues

HOPES & DREAMS

Become a reputable interior
designer

Travel the world

Have the flexibility to be able to
pick up and go as she pleases
Not have to worry about finances

WORRIES & FEARS

* Not being able to pay her bills

* Getting stuck somewhere and not
being able to travel

* Not having enough time with her
cat

* Not being able to pay back her
school debt

MAKE HER LIFE EASIER

* Funky atmosphere that’s inviting
and relaxing

e Deals and coupons

¢ Provide a job-board inside the
coffee shop for freelance jobs

¢ Cozy seating with plenty of
charging stations

* Order drinks to-go online or
through an app

* Social media engagement
incentives for discounts

* Magazines, blogs, articles, and design publications

BRAND AFFINITIES

e Starbucks, H&M, Forever21, American Eagle, Target

iHCTpyMeHT: KaHBa HiHHICHOT IPOMO3UIIII.



https://uxpressia.com/

The Value Proposition Canvas |:

Vil Proposition | | Customer Segment

Gain Creators

Products Customer
& Sarvicas 1] Job{s)

s |

Pain Relievers

®

@ strategyzer

L — sArabgymen.com

Value Proposition Canvas (Strategizer)

Puc. 11,

KanBa minnicuoi mpomo3umii (Value Proposition Canvas) ckiagaerbes 3 6
CErMEHTIB Ta 2 OJIOKIB.

brnoxk 1. KimenTchkuii OJI0K.

1) KaieHTchKi 3aBIaHHSA - 11¢ Ti 3a/1a4l, SKi KJIIEHT X0Ue/MOKE BUPIIIMTH 32
JOTIOMOTOI0 TIPOAYKTY 4YM Tocayru. KiieHTChKI 3aBaaHHsA OyBaroTh 3X
THITIB:

e OyHKIIOHANBHI - KOHKPETHI 3aBAaHHS - J0iXaTH, ITOJ3BOHHUTH,
NEPEBIPUTH TOKYMEHT, 3apSIUTH JI€BaiiC TOIIO.

e (CormlanpHl - TEBHI COIIaJbHI aCMEKTH, SKI TH TparHemnn
peanizyBaTd 4yepe3 MPOAYKT YW MOCIYyry. Burismatu ycminrHum,
MaTy TapHUM IM1JIK, BUTJISIIATH OLIBII MYXHBO, OyTH B TPEH/II.

e EMoIriifHi - 11e Te, 1110 YacTO BIUIMBAE HA PIIICHHS JIIOJIEH Yepe3 iX
OakaHHs. X04y BIABOJIIKTHUCS, 3aCMOKOITUCS, XOUy YEPBOHE, a HE
oine.

2) BoJi - 1ie Te, 1110 MOXKe 3YIMUHUTH KIIi€HTa Bia MOKymnku. Jloporo, cTpax
3aryOuTH JaHl, CTpax, IO BKpaayTh, Oyay MOTaHO 3 MM BWIJISAJATH,
HE3pYy4YHO, 3aiiMae Oarato nam’sTi TOIIO.

3) IlepeBarn/BUroau - 1e Ti JOJATKOBI ACHEKTH, fAKI KIIEHT OYIKy€e
OTPUMATH 3 TIPOAYKTOM UYH MOCTYrol. IX CerMeHTyloTh Ha 4 THUIH
(mpuxnan st renedoHiB):

1. HeoOximna nepesara (1OA3BOHUTH)

2. OuikyBana nepeBara (TapHi (oTo, IMIJIK, TU3aH)

3. baxxana mepeBara (mBHIKa 3apsjaKa, CHUHXPOHI3AIlsd 3
KOMIT I0TEPOM)



4. HeouikyBana nepeBara (NFC/ Apple Pay)
brnok 2. brnok npoaykTy/mociayru

1) ITpoayKTH Ta MOCJAYTH - JWBISYMCH HA KaHBY, TYT MPOIMHUCYIOTH BCi
CKJIQJIOBI Ta JIeTali BAaIIOTO MPOIYKTY Y MOCTYTH.

2) 006e300,11010Yi - K MMPOIYKT MOXE 3amo0irTH 00JIsIM, sSKi BH BKa3aju?
Crpax 3aryOuTH - cTpaxyBaHHS, JOPOTO - Pi3HI MaKeTH, 51 OyAy MOTaHO
BUTJISIJIATH - P13H1 KACTOMI30BaH1 IU3alHU TOIIIO.

3) JlonaTkoBi mepeBarm - SK camMe IPOAYKT MOXE 3a0C3MEYMTH BCi Ti
nepeBary, 110 BU BKa3ai y OJIOIIl KITi€HTa.

[licns poOOTHM HaJ KaHBOKO I[IHHICHOI MPOMO3MII y KOMaHId MarwTh OyTH
3anoBHEH1 Bci 6 OnokiB. Iliciga mporo Oyne jierko chopmysroBaTH LIHHICHY
MPOMO3UILIID JIJII MOTEHIIIHHOIO  KJIIE€HTAa/KOpPUCTYyBada 3a HACTYIIHOIO
dbopmyiioro:

Ham (mpoayKT abo Mocayra - OMMCATH PIIICHHS) 10TIOMArae
(KJTIEHTCHKOMY CETMEHTY), IKHI X04e

(3amaul  KJIi€HTA) 3aBAAKH (miecaoBo + Ouk ) Ta

(miecmoBo + 0111p), HA BigMiHy Bi

(KOHKYpEHTHA IIHHICHA MTPOTIO3UILis).

Ipukinanx 3ani0BHEHHS:

Ham odooamox 0ns 3amoenenns maxci owHa@iin IOIIOMAarac RAaca)cupam
makci, SKi XOUyTb WIGUOKO _Ooixamu 00 Micuys HPUHAYEHH:A, 3aBISIKU
MIHIMI3auii uacy OUiKy8aHHA TA 8NPOBAOHCEHHI0 NPUEMHUX UWIH, HA BIAMIHY
Bl cmandapmuux meie@oHux cayacd maxci.

JonarkoBa indopmanis
1. Everett M. Rogers. Diffusion of Innovations
2. Geoffrey Moore. Crossing the Chasm

CamocriiiHa podota
Komanau gocnmipkyroTh IIJIbOBI PUHKY Ta BajiAylOTh CETMEHTAIlII0 KJIIE€HTIB.
Heo0xigHO MpOAOBKUTH CTBOPEHHS MOPTPETIB KJIIEHTIB NI THIIUX ITHOBUX
cerMeHTIB. CTBOPEHHSI KaHBU LIIHHICHOI MpPOMO3ulli cTapTamy. 3alOBHUTH BCI
pe3ynbTaTH y BIJIMOBIIHI BOPKIIUTH 3 BOpKOYyKa (BopkmmT Ne7).



Tema 8. locaixkenns kiaieHTi. [lonepeaHe nocaigxeHHs] pUHKY.
Bajiganis kio4oBHX rinores (Tu:kaeHb 8-9)

[Ipotsrom xutteBoro nukiny craprana Customer Development (kacTaeB) mae
IIPOBOJIMTHUCS Ha TOCTIMHIA OCHOBI, HE3BAKAIOUM Ha SIKIH CTajili 3HAXOIUTHCS
KoMrmaHisg. Moske OyTH KacTAeB Il Badijarlii mpoOieMu, Ha HACTYITHOMY eTalti
- I Bamijarlii camMoro pilieHHs, Aail - Bajifallis MPOIYKTY 1 MOKpAaIICHHS.
JIns KOKHOTO 3 IMX €TamiB KPUTHYHO HEOOXITHO POOUTH JOCIIIKEHHS
KJIIEHTIB, OTPUMYBATH iX (i10€K Ta MOCTIMHO BajiayBaTH Ta mokparryBaTu. Lle
1TepalifHui poliec, SIKUK HIKOJIU He Ma€ 3aKIHIYBaTHCh.

MeTtomosoris MpOBENEHHST IOCTKEHHS 3aBXKId OJHAKOBa 1 MOXe OyTu
NpeCTaBlIeHa y BUIIISAAI Takoro mukiry - Customer Development Cycle:

[inoTesa

IHCailT 2 KpOKW: MpoekTyBaHHS
1. TinoTesa eKcrepuMeHTy
2. Banigauis
Banigauis

Puc.13. Customer Development Cycle

[uxn cknamaetbess 3 2-x eramiB - ['imote3a 1 Bamigamis. ToO6To crodatky
bopMyrOThCs pi3HI NpUIYIIEHHS (TIMOTE31) MO0 OYyib SKOi CKJIaI0BOi Oi3HEC-
Mozeni (rmpoOjemMa, XTO MOTEHUIWHI KIIEHTH, SIK Ma€ BUIISJATH HPOIYKT
TOIO), a TOTIM MPOBOIATHCS PIi3HI EKCIEPUMEHTH/TeCTH  (JOCIIIKEHHS,
OTMUTYBAaHHS, TECTYBaHHS MPOTOTHUITY TOIIO) IJsi MOUIYKY MiATBEPIKYIOUNX
¢akTiB (1HCAUTIB) 11040 0OPAHOT TIMOTE3H.

Ile#i mpollec TMOBTOPIOETHCS ITEPAIIMHO TSI KOXKHOI TIMOTE3W (YacTo TI0
nekinbka pasiB). [licns 3aBepiieHHs iTepallii KoMaHaa pOOUTh BUCHOBKH 1010
MIATBEPDKCHHS YW HE MIATBEPDKCHHS TINOTE3W, 1, BIANOBIIHO, BHOCHTH
KOPEKTUBU B 013HEC MOJIEb.



Ha panHiX cramisix poO3BUTKY cTapTamy JUid Bajijaiii MOTeHLiiHOT Oi3Hec
MOJIeTIl MPOBOJATHCS AB1 Mepli Ga3u KacTAeBY:
1. Customer discovery - Bamijamisi HasSBHOCTI MPOOJEMH, BaJigais
IIJTLOBOI ayAUTOPIi, BaiAaIlis BIATIOBITHOCTI PIIICHHS MPOOJIeMi.
2. Customer validation - rojgoBHa Mera Iii€i (¢a3u - Bajiaaiisi TOTOBHOCTI
MOTEHITINHUX MOTEHIIIMHUX KITI€HTIB TJIATUTH 32 TIPOIYKT.

Jlo MomeHTy ycminrHoro 3aBepuieHHs ¢azu Customer Validation icHye BUCOKU#
PU3UK ISl CTapTama IMIOAO YCIHIIIHOCTI BHXOMYy Ha PHUHOK. TOMY KPUTHYHO
Ba)KJIUBO ITPOBOJIUTH KACT/IEB SIKICHO.

CriB bmank cxematnyHo 300pa3uWB BECh MPOIIEC KACTIEBY Ha paHHINA cTamii
cTapTaiy HaCTYyITHUM YHHOM:

<§ SEARCH FOR A VALIDATED BWSINESS MODEL

c.USTonE(
uswy >/ VALIDAT 10N

/ PlvoT
CUSTOMER DEVELOPH

ENT.

Puc. 14. Customer Development (steveblank.com)

IncrpymenTr auis Bajigauii rimores:
® OnUTyBAJIBHUKH
® [ TuOMHHI 1HTEPB 10
e QokycC rpynu
® 301p aHATITUKHU
e Google trends
e TecTyBaHHS MPOTOTUILY NPOAYKTY NOTEHUIHHUMU KIIEHTaAMU
e ProductHunt, Kickstarter Ta inmmi kpayadananHroi miatgopmu

HaiinpoctimmMu Ta HaljemIeBIIMMUA 1HCTPYMEHTAMH JUIsl  [POBEACHHS
KACTIEBY € ONUTYBaHHSA Ta IHTEPB’I0. ICHYIOTH pIi3HI METOAMKU IS iX



npoBefeHHs. B Oynp-fkoMy BHMaIKy, AJii OTPUMAaHHS SKICHHX 1HCAWTIB
HEOOX1ZIHO TMpaBUJIBHO TOTYBAaTHU CIIEHapli 1HTEPB’I0, MPAaBUIBHO 3a/laBaTh
MPaBUJIbHI 3alIUTAHHS Ta BMITH MPaBUIBHO PO3Mi3HABATH 1HCAUTH Y BiIMOBIISX.
OHa 3 METOJI0JIOTIH, sika MOKe OyTH BUKOPHUCTaHA JIs 1boTo - The Mom test.

HonarkoBa ingopmaiis
1. steveblank.com
2. https://www.youtube.com/watch?v=Hlaljzhan78
3. Fitzpatrick, Rob. The Mom Test: How to Talk to Customers and Learn If
Your Business is a Good Idea when Everyone is Lying to You

CamocriiiHa po0ora (2 THAKHI)

@opMyBaHHs KJIIOYOBHX TINOTE3 MO0 crapramy. Po3poOka Ta miaHyBaHHS
€KCIIEpUMEHTIB /I MIATBEPPKEHHS Tinore3. I[iAroToBKa MUTaHb 1 CLIEHAPIIB
JUIsl IHTEPB’10 1 onuTyBaHb. [IpoBeAeHHS 1HTEPB 10 Ta OMUTYBaHb JJIsI BaIiAarlii
rinore3. AHani3 pe3yJibTaTiB IHTEPB 0. 3aNOBHUTH PE3YJbTAaTU y BIAMOBIIHUN
BOPKIIUT (BOPKIIUT Ne&)


https://steveblank.com/
https://www.youtube.com/watch?v=Hla1jzhan78

Tema 9. IIpe3enTaunii ineii crapranis (Taxaens 10ii)

[Ipe3enTartist (He 000B’SI3KOBO Bi3yajbHa, MOXKHA MPE3EHTYBATH Y JOBLILHOMY
dbopmari - Ha po3Cy/ BUKIIaga4a) OyIyETHCS 3a HACTYMHOK CTPYKTYPOIO:

- OIUC 1711 - KOPOTKH onuc el Ha 3-4 peueHHs

- IKy TIpo0JieMy BUPIIIIYE cTapTan

- I KOTO BUPIIIYEThCS Mpodiiema - LA

- aHaJT13 aJIbTePHATUBHUX PIIICHb

- SIK KOMaH/a 0a4uTh BaplaHTH MOHETH3AIII1

- KOMaH/1a Ta KX KOMIIETEHII He BUCTadae?

Kpim TOro, KomMaHma mMae Mpe3eHTyBATH 11 OJIOKU 3 ypaxyBaHHSIM PE3yJbTaTiB
MPOBEJCHUX JOCHIPKEHb (KacTIeBYy), IOCUJIATUCI Ha pe3yJbTaTH IUX
JOCJIIIKEHb Ta IEMOHCTPYBATH (DaKTH BaJli1allii OCHOBHUX TIMOTE3.



MoayJasb 2

Baainaunin 6iznec mogeai. Customer Validation phase. 3naiiomMmcTBO 3
OCHOBHHMH iHCTPYMEHTAMH [JIsl YIPABJIIHHS CTAPTAIIAMH

Tema 10. lunamika koMmaHam (THxaeHb 11)

[Tixg yac po3BUTKY cTapTaily, KO>kKHa KOMaH/1a MPOXOJUTh HACTYMHI cTaiii (3a
bprocom TakmaHOM):

e hopmyBanHs (forming)

® KOH(JIIKTYBaHHS (Storming)

® cTabuizaiis (norming)

® NIPOAYKTUBHICTH (performing)

Eran ¢opmyBaHHsl - KOMaHJa 3aBXAU MepeOyBae y CTaHi HEBU3HAYEHOCTI,
boKyCyeThCSd Ha CHUIBHOMY PO3YMIHHI BI31i Ta Micii, po3po0ise miaxia A0
BUKOHAHHS Ta MOCTAHOBKH 3aJ1a4, BHUPIIIYE MIOAO JiJAEpChbKoi CTpykTypu. Ha
[IbOMY €Talll BaXJKWBO, MO0 yCi YITKO 3pO3YyMUIM, KyAW iIe KOMaHIa, sKa
KiHI[€Ba ME€Ta, MAaKCUMaJIbHO YITKO PO3MOJIIUTH MTOBHOBAYKEHHS 1 00OB’SI3KH 1
CIpaBeUIMBO OOpaTH Jijepa - TOro, XTO Kpalle MOXKE€ MOTHBYBAaTH Ta
YTPUMYBAaTH KOMaH/Iy Ha TUIaBY.

Eran xoH@uiikTyBaHHSl - HacTynae, KOJIM MPOXOAUTH mepiia (a3a 3BUKaHHS
YJIEHIB KOMaHJ1 OJMH 10 OJAHOro. BUHUKAIOTh KOH(MIIIKTH OO0 MPIOPUTETIB,
JEPChKUX MO3UIIIN, BIMOBIIAILHOCTI KOKHOTO 3 WieHIB KoMaHau. Ha nibomy
eTani BaXJIMBO HE 3aMOBYYBAaTH, a BCIM BIJIKPUTO MPOTOBOPIOBATH OYIb-sK1
KOH(TIKTHI TUTaHHS. MOXIIHBO, JOBEACThCA Tiepeodpatu aepa. SKiio Ha 11
CTajll XTOCh 13 YJIEHIB KOMaHIIM PO3YMI€, 110 XOY€ BHUKOHYBATH IHIIY POJIb -
caMe Jac 11¢ 3MIHUTH, 100 HE 3aryOUTH MOTHBAIIIIO.

Eran crabinizamii - momyk KOMIOPOMICIB, NPUHHATTA OJUH OJHOTO,
nepepo3noain 3aaa4. Ha npoMy erami Tpeba MakKCUMaIbHO YITKO PO3MOIIITUTH
30HU BIAMOBIIaJIbHOCTI, HAJIATOJUTH CTPYKTYPY MEHEIKMEHTY.

Eran npoaykTuBHOCTI - cCTajii  MakCUMallbHOI  MPOJYKTHUBHOCTI,
B3a€MOJIONIOMOTH Ta YITKUX mpiopuTeTiB. Ha npoMy erami iHTepecH KOMaHAU
CTalOTh Ha PIBHI 3 BIACHUMH 1HTEPECAMH.
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Puc. 15. Jlunamika komangoyrsoperns (https://medium.com/unexpected-leadership/forming-
storming-norming-and-performing-5d06d021a969)

Forming Storming Norming Performing
General Uncertainty about roles, Growing confidence in Concem about being . . .
R looking outside for team, rejecting outside  |different, wanting to be gz:zern with getting the job
Observations |guidance. authority. part of team. '

. Resources are allocated
_ . There is an open exchange - .
Some attempt to define the [Team members resist the , ) efficiently; processes are in
) of views about the team’s .
job to be done. task demands. place to ensure that the final

roblems.
d objective is achieved.

Content Issues

Team members deny the |The team starts to set up

Team members look outside The team is able to solve

task and look for the the procedures to deal with
Process Issues forguidance and direction. ) P problems.
reasons not to do it. the task.
) People still feel uncertain . o People share a common focus,
People feel anxious and are People ignore individual

and try to express their communicate effectively and
individuality. Concerns become more efficient and

X members are more .
arise about the team flexible as a result.

coordinator for guidance. ) accepting of one another.
hierarchy.

unsure of theirroles. Most differences and team

look to a leader or

Feelings Issues

Puc. 16. XapakTepucTuKu eTarmiB KOMaHI0yTBOPEHHS
https://ventureteambuilding.co.uk/forming-storming-norming-performing/

BaxnuBo: SKI10 B KOMaH/1 3’ SBJISIOTHCS HOBI JIFOJIMHA - BECh MPOIEC 3 HUMU
3aIyCKa€ThCs 3 TOYaTKY.

EdexkTuBHICTh pOOOTH CIHIIBHOI POOOTH TAaKOX CHIBHO 3aJICKUTH BiJ THILY
Jarofei, SKI MpaliolTh B KOMaHIl. BHpPI3HSIOTH pi3HI THUOM JIOACH 3a
NICUXOTUIAMH, 3a CTHJIEeM poOOTH Ta I1HIIe. 3aCHOBHUKAM CTapTamy Ta
KEpIBHUKAM  B&XJIMBO pO3YMITHM LI  acleKkTdh, OyAyBaTh MpaBHIIbHI
B3a€MOBIJTHOCHUHM 1 KOMYHIKalii 3 pI3HUMHU JIOABMH Ta MaKCHUMAaJIbHO
BUKOPUCTOBYBATU CUJIbHI CTOPOHM KOKHOT'O YJi€HAa KOMaH]IM, HIBEJIIOI0Ul MPH


https://medium.com/unexpected-leadership/forming-storming-norming-and-performing-5d06d021a969
https://medium.com/unexpected-leadership/forming-storming-norming-and-performing-5d06d021a969
https://ventureteambuilding.co.uk/forming-storming-norming-performing/

IpOMY claOKi. SIKII0 HE PO3YyMITH I[HOTO, TO B KOMaH 1 BUHUKAIOTh KOH(IIKTH
Ta HEMOPO3YMiHHS, 10 OyJie HETaTUBHO BIUIMBATH HAa €()EKTUBHICTH pOOOTH.

MeHeqKMeHT KOMaHIA Ta pOOOTH CTapTaIly CKIATAEThCS 3 CTPATETIYHOTO Ta
omeparifHoro.

Crpareriunmii MmeHemxkMeHT ik npaBwio Qyskiiss CEO crapramy. 3okpema,
BIH BKJIIO4Yae B ceOe Bi3il0, CTpATEriuyHi Il 1 HAIpsIMKU PYXY, CTpaTeriyHe
IUTAaHYBAaHHS 1 NPUUHATTS BaXJIMBUX pIIIEHb, SKI BIUIMBAIOTH HA BEKTOP
po3BUTKY cTaprtamy. OaHe 3 HaBaXJIMBIIIMX 3aBJaHb - BCS KOMaHJa Mae
pPO3YMITH Bi3il0 Ta CTpaTeriuHi LIl cTapTamy 1 nmoAutaTd iX. [ns mporo
HEOOXIAHO  pEeryJsipHlI  CTpaTeriyHi  cecii 3  BCIEI0  KOMaHIOK 1
“CUHXpOHI3yBaTUCA .

Onepanivinnii  mMeHemkMeHnT. OmnepamiiiHUM — [UIaHYBaHHSM  IPOILIECIB,
MMOCTAHOBKOIO Ta BUKOHAHHSM 3aBlaHb Kepye omepaiiiinuii gupexrop (COO).
Yacto B crapranax Ha paHHIM 110 (QyHKIIO Takox Moxke BHKOHyBathn CEO.
Kpim TOro, mo6® miABUIIMTH NPOAYKTHUBHICTh, Y KOMaHIlI MOXYTb OyTHU
OPOEKTHI MEHEKEepU, IO HaJIaroJKylTh IMPOIEC B3aeMOAIl KOMaHAM 1
KOHTPOJIIOIOTh IOCTAHOBKY 1 BUKOHAHHS 3a/1au.

J11st onepaliitHOTO ynpaBJliHHS 1CHY€ 0arato BiMOBIIHUX IHCTPYMEHTIB:

1. Komynikania. [1[o0 He ryOuth BaxMBY IH(QOpMalil0 y KOMaHAl Ta
MOCTIHHO  MIATPUMYBAaTH  KOMYHIKallll0, BUKPUCTOBYIOTH  JIUIOBI
MECEH/DKepU 3 HaJallITOBaHUM 3pYyYHHMM 1HTepdeiicomM, Hampukiajg -
Slack, Asana.

2. MeHeqKkMeHT 3aBAaHb. JI0JaTKK 71 TTOCTAHOBKM Ta KOHTPOJIIO 3ajad,
Hanpukiana - Trello, Jira. JlomomMararoTh KOHTPOJIIOBATU MOCTAHOBKY Ta
BUKOHAHHS 3a7a4, CJIJKyBaTH 3a Je/laiHaMHU Ta BiJMOBITAIBHUMU
ocobamu.

3. 36epiranns nanumx. Pi3Hi xmapHi cepicu, Hanpukiag - Google Drive,
MS OneDrive, DropBox Ta iH.

Takox MOXyTh BHUKOPHUCTOBYBATHCS IHII PI3HOMAaHITHI I1HCTPYMEHTH Ta
cepBicH, siKi €()EeKTUBHO OTOMArarTh KOMAaH/l YIPaBISATH MpoIlecaMu B
cTaprami - KaJeHJapl, crm CHUCTEMH, aHATITUYHI IHCTPYMEHTH, MAapPKETUHIOBI
IHCTPYMEHTH TOMIO.

SIkicHe HajmamTyBaHHS MEHEKMEHTY BCIX MPOIECIB POOUTH KOMaHIy OiJIbIil
€(PEeKTUBHOIO, 3MEHIIYE€ PHU3UKH KOH(IIKTIB Ta HENOpPO3yMiHb 1 30UIbIIyE
IIAHCH JOCSTHEHHS CTPATETIYHUX IIIIeH.



JMonarkoBa indopmaiis:

1. Donald B Egolf. Forming Storming Norming Performing: Successful
Communications in Groups and Teams.

Bruce W. Tuckman, Mary Ann C. Jensen. Stages of Small-Group
Development Revisited.

PoGepr I. Carron. MynakaM TyT HE MicII€.

Bbpaiitan Tpeiici. Sk kepyroTh HalKpari
https://dou.ua/lenta/articles/group-dynamics/
https://www.mindtools.com/pages/main/newMN_TMM.htm
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CamocriitHa podora

Peduekcis B koMaH1 3a pe3yJibTaTaMH CHUIbHOI poO0TH Hal nmpoekToM. Ece Ha
TeMy CBOiX BIJYYTTIB IIOJ0 €TamiB AuHaMiku komaHau (Bopkmut Nel().
CamocTiiiHe TeCTyBaHHsS IHCTPYMEHTIB JJIi KOMaHJHOI pOOOTH. 3aBJaHHS:
Oo6paru 1 tack-menemxkep nis komauau (Trello, Asana, Jira) 1 mporecTyBaTu
IIOCTAHOBKY 3aJlad Ta MEHEKMEHT. 3a HEOOXIJHOCTI BHECEHHS 3MiH Ta
JIOTIOBHEHHSI B p0o0O0Yiii 301TKT, BOPKIIUT 2, B 010k Komana.


https://dou.ua/lenta/articles/group-dynamics/
https://www.mindtools.com/pages/main/newMN_TMM.htm

Tema 11. Minimanbauii sxkurre3gaTauii npoaykrt - MVP (Minimum Viable
Product) (tu:xnens 12)

MVP - Minimum Viable Product - me mepmra Bepcis MpoIyKTY/TIOCITYTH.
MVP nemae OyTu moBHO (DYHKIIOHAIBHUM MPOAYKTOM. ['OJOBHHI MPUHIIMII,
AKUW KOMaH/1a TOBMHHA BPaxOBYBATH MPH IUIAHYBAaHHI MEPIIOro MPOAYKTY, BIH
Mae Oyt jiMicHo MiHiMaiapHuM. HeoOXximHo 3akmamgatv  (QyHKIIOHAT,
MIHIMAJbHO HEOOXIAHUW JJid BUpIMICHHS O0a3oBoi mpobiemu. Takoxk, He
000B’SI3KOBO Ha 1IbOMY €Tari BUTpadaTu Oarato pecypciB 1 4acy Ha JU3aiH i
Kpacy - TOTpiOHO (QoOKycyBaTHCS Ha 3JaTHOCTI MEPIIOT0  MPOIAYKTY
IIPOJICMOHCTPYBATH BUPIIIESHHS MPOOIeMY KIIIEHTA.

Cnin posymitu, mo MVP 1e ckopimie etan KacTAeBYy, aHI)XK MOBHOI[IHHUM
npoaykT. OCHOBHI MO0 3a/1ayul HACTYIIHI:

- 3aIyCTUTH NEPILY MIHIMAJIBbHY BEPCIIO

- OTPUMATHU CET HAUNEPIINX KOPUCTYBauiB (HOBATOPIB)

- oTpuMatu (Pig0EKH BiJ NEPIINX KOPUCTYBAUIB

- TOKPAIIMUTH MPOIYKT

[le#i mpoiiec MOKpalIeHHS MOXE MOBTOPIOBATHUCH OaraTo pasiB, 1 3 KOXXKHUM
pa3oM MO’KHa 30LIbIIyBaTH CET KOPHUCTYBauiB, SIKI TECTYIOTh. TakuM 4YMHOM
MO’KHA PyXaTHUCA O CTBOPEHHS B)K€ MOBHOLIHHOTO Hpoaykry. Kpim toro, B
npoueci TectyBaHHs MVP crapramn Bxke Mae MOXKIMBICTh OTPUMYBATH Tpoll 3
nepuux kopuctyBauiB. Lle 103Bossie peiHBeCcTyBaTH B MOKPALLEHHS MPOIYKTY
Ta O0yTH O1IbII €PEKTUBHUMH B pO3POOILII.

Ha manmionky Hikde MpeacTaBlieHa Bidyaniizailisi JABOX PI3HUX MIAXOMIB 10
CTBOPEHHS MPOJYKTY - aBTOMOO1Ib. 3a3BUYail Ha paHHIN CTajlli pecypcu ayxKe
0OMEKEHI, TOMy Ba)XKO OJipa3y MoOyayBaTh TOTOBY MamnHy. Ha MamoHKY
300parkeHi JiBa BapiaHTa:

1. CnouaTky KOMaHJa BUPIIIy€e pOOUTH KOJIECO, TIOTIM - JIBa KOJIEeCa, MOTIM -
Kapkac 1 B KiHIIl - aBToMoOUTs. Un 6yB TyT MVP mponykry? Hi, amxke 1-
ma, 2-ra 1 3-Ts crajli HE BUPINIYIOTH MPOOJIEMH KOpUCTyBada, TOOTO
J101XaTu 3 MyHKTY A B IyHKT B.

2. Ha HIDKHBOMY MaFOHKY KOMaHJa poOuTh mo-iHmomMy. Crioyatky Oymye
caMoKaT, HOTIM - BEJIOCHIIEN, ITOTIM - MOMIEJ] 1 BXe moTiM - aBTo. Ha
KOXHIN 3 IIUX CTaA1i MPOIYKT, IKHMH BUXOIUTH BUPINIYE MPOOIEMY - TaK,
HE JIOCKOHAaJo0, ajie Bupimnrye. B oMy 1 € mera MVP. Tomy miaxiz, 1o
IIPEJICTABIICHO HAa HIKHBOMY MAFOHKY, B YMOBaxX CHJIBHO OOMEXCHUX
pecypciB, € 3HAUHO KpallliM.
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Henrik Kniberg

Puc.17. Development of MVP. (Henrik Kniberg. Lean from the Trenches)

BpaxoByroun HaBeleHI BHUILIE BHU3HAaYeHHsA Ta xapakrepuctuku MVP, 1
pO3yMilOouM, IO Mepll Bepcli MPOAYKTYy MpPU3HAYEHI [JIsl TECTYBaHHS Ta
ITEpaIliHOr0 TMOKPALIEHHs, MOYKHAa BHJUIUTH TpPU TOJOBHUX MNPUHIUIHU
ctBopeHHss MVP:

1. lIBuakict - MVP Mae cTBOprOBaTHChH IMIBUAKO. SKIIO MPOAYKT HE €
BHCOKOTEXHOJIOTIYHUM YH HAYKOEMHHM, TepIia Bepcis MPOIYKTy Mae
OyTH CTBOpEHa 3a JCKIJIbKa TUXKHIB.

2. MiniMajibHuil (PyHKIOHAJT - MalOTh OyTH TUIBKKM MIHIMAJIbHI (QYHKITIT,
AK1 JO3BOJISITH TMEPIIOMY MPOAYKTY 0a30BO BUPIIIUTH mpobiemy. Ha Bci
Tak 3BaHl “‘nice to have” pedi He BapTO Ha LOMY €Tall BUTpaYaTH
pecypc.

3. He ineanbHuii - He MOTPIOHO HaMaraTucCs 3pOOUTH MEPUIMN MPOAYKT
171IeaTbHAM, Kpalie poOWTH WIBUJIIE, a MOTIM IOKpallyBaTH TiCHs
(b110€eKiB.

IncTrpymenTr Ta craaii

[lepmmM MPOTOTUIIOM MOXKYTh OYTH, HANPUKIAI: JIEHIUHT a00 CTBOPECHHS
pocToro (Hi3UYHOTO MPOTOTUITY (HABITH 3 TArepy) - Oyab-1110, M0 MOXKE aTh
MOKJIUBICTh KOPUCTYBady MPOTECTYBATH MPOAYKT (OTpUMATU TIEPIINNA JTOCBiN),
a craprar MO)Ke OTPHUMAaTH 3BOPOTHIM 3B’ SI30K.



CrBoproBatu npototunu MoxkHa y Tilda.ws, Figma, Sketch. Ilix yac ctBopenHs
JOJATKIB 3a3BUYall CIOYATKy MATIOIOTh BapdpeiimMu (CXeMaTudH1 MaJlOHKH, SIK
Oyze BUTIISAaTH JOJATOK), a BXKE MOTIM pO3POOIIAIOTh TM3aiiH 1 IPOrpaMyroTh.

Mpuxkaagu MVP:

1.

Cepgic nocraBku ki Sprig. Lleit cepBic 3 J0oCTaBKU 3A0POBOI 1K1, KOIH
3almycKaBcsi, HE caM TOTYyBaB 1Ky, @ 3aMOBJISIB B IHILIOMY pECTOpaHi 1
PO3BO3UB i, 00 3pO3yMITH MOMNUT. JIWIe KOJMU MOMUT MiATBEPIUBCH,
BOHU TTOYAJTA CBOE BUPOOHUIITBO.

Dropbox. Ille He MarwouM HaJIAroKEHOTO TOTOBOTO MPOAYKTY, HMOTO
PO3pOOHUKH BUITYCTHJIN B1IEOPOJIMK MPO Te, sIK OyJie MpaItoBaTH CEPBIC 1
110 BiH JacTh KopucTyBayaMm. KigbKiCTh iX MEpeAIuIaTHUKIB 32 OAHY HIY
30UIBIIANIACS 3 II'SITH THCSY JIO CIMIECATH II'SITH THUCSY YOJIOBIK, IO
MOKa3aJi0 TapHi MEPCIEKTUBH CEPBICY 1 3a0€3MeUnII0 HOro pO3BUTOK.
Airbnb, cepBic IsI KOPOTKOCTPOKOBOi OpeHAW Hepyxomocti. Y 2007
poili Horo TBOpIl BUPIIIMIM 37aTH B OpeHIy cBOo kBaptupy B CaH-
@paHIKCKO, 3pOOMIM MaKCUMAJIbHO TMPOCTHM CalWT I npuiomy
3aMOBJICHb 1 WIBUAKO 3HAWIIIM Tepmmx rocre. Takum yuHOM
3aCHOBHHMKHM IMIJITBEPAMIA CBOi TEpIIl TIMOTEe3d, MICIAS YOro Ioyain
PO3pOOKY TOBHOI[IHHOTO MPOIYKTY.

Jonarkosa ingopmanis:

=

3.

Frank Robinson, A Proven Methodology to Maximize Return on Risk.
Henrik Kniberg. Lean from the Trenches.
CriB biank. CBsllleHHa KHUTA cTapTanepa.

CamocriitHa podoTa

3akiH4uTH pOo3poOKy KoHIenTy MVP, omucaru 6a3oBuil GyHKIIIOHAT Ta
3aBEPIIUTH TIJIaH CTBOPEHHS MPOTOTHUITY.

BizyamizyBatu mpoTOTHII - CTYACHTH MOXYTh HOTO HaMaJIIOBAaTH,
3pobuTH cBoiMu pykamu, po3pooutu B Tilda, Figma, 3HsTH Bimeo 4m
Hanucaty koj. ['osoBHe, o6 Oy0 3po3yMisio, K Te, III0 BOHU 3pOOWIIH,
OyJie BUpINTyBaTH IPoOIeMy JTroien

PosnouaTtu poboty Ha ctBopeHHsIM MVP

3anoBHuUTH 1HPOpMalio y Bopkmut Nel 1.



Tema 12. Oninka puHKy. AHa/1i3 KOHKYpeHTiB. HeuecHi KOHKypeHTi
nepesaru (TuaxaeHn 13)

O6’eM puHKY - 16 OJWH 3 KOMIIOHEHTIB aHaji3y PUHKY, 110 HAaILJCHUN Ha
PO3paxyHOK MOTEHLIHHOTO 00CATY PUHKY, KU MOXXE€ OXOMHMTHU Ball MPOIYKT
abo mociyra.

3aranpHUi OOCAT TApreTOBAHOTO PUHKY Ta JUHAMIKa MOro 3pOCTaHHS - €
BOXUJIUBHM (PAKTOPOM, IO BIUIMBAE Ha OIIHKY MOTEHIANy MacimTaOyBaHHS
cTapTany 1 piBeHb 3allIKaBJICHOCTI 3 O0KY IMOTEHIIINHUX 1HBECTOPIB.

[Ipu po3paxyHky 00’eMy pUHKY BUAULIOTH 3 Kareropii ominku: TAM, SAM,
SOM (CriB bnank. CBsllleHHa KHUTIa CTapTanepa).

TAM (Total Addressable Market) - makcumanbsHO MOXIHMBHIA 00’€M PHHKY,
SKUH MOXE OXOIMUTH TEOPETHYHO CTapTam, SKIIO MPUIYCTUTH, IO HE ICHYE
B3arajii Hisskux oomexeHb. Ouinka TAM 1e MeTpuka, sika J03BOJISIE€ OLIIHUTHU
MOTEHITIa)l O13HECY Taa 3arajbHUMN MMOMUT Ha MPOAYKT/CEpBiC.

PospaxyBatu TAM MokHa B (piHAaHCOBOMY €KBiBaJIeHTI, ab0 B TepMiHax
3arajbHOI KIJIBKOCTI KOpUCTyBauiB y cBiTl (Bcl 100% nrogeit un KOMIaHii, sKi
MaroTh IIpodIIeMy).

®dinaHcoBMii PO3pPaxyHOK - 1niependayae TOMIYK AHATITUYHUX 3BITIB,
CTaTUCTUYHMX JaHWX, 3BITIB, JOCIIIKEHb, a00 MPUINYIIEHb 3aCHOBHUKIB
cTapTany, siki 103BJISATh MOpPaxyBaTy Ta 3pOOUTH BUCHOBOK I[0JI0 TOTO, CKIJIbKH
rpouieil BUTPAYa€ThCS Ha LIBOMY PHUHKY, TOOTO 3arajbHUM pIYHUNA O0OpPOT
rpouieil. 3HalTH 10 1HPOpPMaLIII0 MOKHA B 0a3ax JaHUX, aHATITHUII, 3BITaX.

S0 He BHAa€ThCs 3HAWTU MaHi A GiHaHCOBOTO po3paxyHKy TAM, MoXIHUBO
TaKOX MOPaxXyBaTH 3aradbHUi puHKY B TepMiHax 100% KiTbKOCTI MOTEHIIAHUX
KOPHUCTYBauiB, IMICJII YOTO MOKHa BHUpaxyBaTH (PIHAHCOBUH TMOKAa3HUK 00CITY
TAM, MOMHOXXMBIIIH X KUIBKICTh Ha BapTICTh MPOAYKTY YU MOCIYTH, CEPEAHIMI
YyeK a0o Moi0H1 MOKa3HUKH.

Pospaxynok ominku TAM € BaxiuBUM 3 TOYKH 30py Oi3HEC Mojeni 1
NOTEHIIITHOro (piHAHCOBOTO IJIaHy CTapTaly, OCKUIbKU BiJ LI€i OLIIHKKA OYyIdyTh
3aJIe’KaTH NOabIIl pO3paxyHKHU ()1IHAHCOBUX MOKA3HUKIB Ta METPUK CTapTary.



IDENTIFYING YOUR MARKET

TAM, SAM, & SOM

The SAM and SOM

° are portions of the III Defining your TAM, SAM, & SOM
TAM

Total Addressable Market
The TAM is the value of the
entire market, or the total
possible demand for your
product or service.

Serviceable Addressable Market
The SAM is the portion of the
TAM that you can actually

reach with your product or
service. Typically limited by
geography and demographics.

Share of Market

‘ Also called the Serviceable
Obtainable Market, the SOM is
the portion of the SAM that
that you will acquire with your
product or service. THIS is your
short-term target.

7/ Check It!

You have some
competition, and you're not
likely to obtain a monopoly
in the high-end coffee
market. The market share
you reasonably expect to
acquire is your SOM.

Total Coffee Market :: TAM High-end coffee drinkers located inthe ~ Your share of those high-end coffee
US.: SAM drinkers :: SOM

Puc.18. TAM, SAM, SOM

(www.checkitedit.com/blog/2016/12/30/identifying-your-market-tam-sam-and-som-by-erin-
k-rothman)



http://www.checkitedit.com/blog/2016/12/30/identifying-your-market-tam-sam-and-som-by-erin-k-rothman
http://www.checkitedit.com/blog/2016/12/30/identifying-your-market-tam-sam-and-som-by-erin-k-rothman

BaxauBo Ha camMOMy MOYaTKy MPABHJIBHO 1 KOPEKTHO BU3HAYUTH I[LIHOBUHN
PUHOK, Ha SIKUW OpIEHTYEThbCS cTapTan. Hampukian, pMHOK OHJIAMH MpPOAaXiB
arpo MpoJyKIlii, pUHOK OHJIAHH CepBICIB JJIsl aBTOMATH3allli MAPKETUHTY, PUHOK
TaJDKETIB JUIsl 3HATTSA CTPECy TOMIO. SIKIIO cTapTam CTBOPIOE MapKeTIUICHC
TOBApIB 370POBOr0 xapuyBaHHs, To0 TAM - 11e He BECb pUHOK MapKEeTIUIEHCIB, a
PUHOK 3710pOBOT'0 XapuyBaHHs OHJIAMH.

BusHadeHHs TapreT pUHKY (CETMEHTYy pHHKY) Mae OyTH MaKCHMalbHO
peneBaHTHUM Ta crienudiganM. lle BakKIUBO B TOMY YHCII 1 AJIA TPaBUIBHOI
OIIIHKH OOCSTIB PUHKY.

SAM (Serviceable Available Market) - ne wactuna TAM, sika o3Ha4yae TOH
HOr0 CEerMeHT, SKUWA MOKe OyTH OXOIUIEHMH MPOAYKTOM, BpPAXOBYIOUYHU
reorpadiunuii Tapret, noprpetu LA tomro. To6To 06csir SAM BupaxoByeThCS
gk 4vactuHa TAM, ska oOmexeHa reorpadiuHo Ta JaeMorpadidHo.
Po3paxoByetbes gk % Bin TAM, BpaxoByrouu noptpetu LIA.

SOM (Serviceable Obtainable Market) - vactura SAM - peanicTHyHa YacTKa
PHHKY, SIKy CTapTal MOXXE 3aBOIOBATH 3a JOMOMOIOK JOCTYITHUX HOMY
pecypciB. Po3paxoByeThCsi TAKMMH CIIOCOOAMH:

1. ba3yrounch Ha NOTYKHOCTSIX. SIKIIIO BUTOTOBJICHHS MPOJIYKTY MOB’SI3aHO
3  BUPOOHUIITBOM, JIIOAWHOTOJMHAMH YW  OYyJb-SIKHMU  IHIIUMU
JIMITOBaHUMH PECYpCaMH - PO3paxylTe, CKIIbKHM MaKCUMaJbHO CTapTall
3MOK€ BUPOOJISATH B MICALB/PIK/S pokiB. Bi bOro MoKHa po3paxyBaTh
MaKCUMalbHO MOXJIHBUH 00car SOM.

2. bazyrouucr Ha KOHKypeHTax. [loAmBiThCS, SIKy AONIO PUHKY MAaroTh
KOHKYPEHTH, 1 Ha OCHOBI IIUX JTaHUX 3pOO0ITh BJIACHI MPUMYLIEHHS L1010
MOTEHI[IHOI 10J11 pUHKY BaILIOTO CTapTaIly.

3poCTaHHS PHUHKY - TOKAa3HWK, HAa OCHOBI SIKOTO BH MOXETE 3pPO3yMITH
JUHAMIKy PUHKY 1 Ha CKUIbKH IIOPIYHO BiH 3pocTtae. JlaHl 11010 3pOCTaHHS
PUHKY MOKHA 3HAWUTH B CTAaTHCTHII YW aHATITUYHHMX 3BiTax, ab0 po3paxyBaTH,
3HAIOYM 00CSITH PUHKY B Pi3HI poku. ToOTO 3a popmysoro - 06’eM pUHKY Ha
KIHEI[b TIOTOYHOTO TMepiogy - O0’€M pPHHKY Ha KIHEIb TOMePeIHbOTO
nepiony)/o0’eM pUHKY Ha KiHEIlb TOTIEPEIHBOTO MePioy.

AHaJi3 KOHKYPeHTIB Tependavyae aHalli3 CKJIQJ0BUX JISTIBHOCTI KOHKYPEHTIB
cTapTany 3 METO KPaI[oro po3yMiHHS BallluX KOHKYPEHTHHX IepeBar.



Konkypentu 0yBartoTh mpsiMi 1 HETIpsIMI:
- IIpsami - e 11, AK1 BUPILIYIOTH TaKy caMy mpoOiemy (Taki cami 3ajadi, 5K 1
y BaIlliil KaHBi MIHHICHOT Hponosuuii') TaKHM CaMHM CIIOCOOOM, 5K 1 BU
- HenpsiMi KOHKYpeHTH - 1Ie Ti, SIKI BUPIIIYIOTh TaKy caMy IMpoOiemy (Taki
cami 3amaui, fK 1 y Bamliid KaHBl I[IHHICHOI MpPOMNO3HUIIii), aje IHIIUMH
croco0amu.

[IlykaTu KOHKYpPEHTIB MOKHA 3a IONIOMOT0I0 cepBicy spyfu.com, abo MeTo0M
nouryKy B [HTepHeTi.

AHaizyBaTH KOHKYPEHTIB BapTO MO HACTYITHUX KPUTEPISIX:

1) TIpoGiema, sIKy BOHH BUPIIIYIOTh

2) OCHOBHI XapaKTEPUCTUKH

3) Lina

4) MapKeTHHTOBI TTOKa3HUKH

5) Ilo3umioHyBaHHS

6) PuHOK, Ha sKOMY BOHH (DYHKI[IOHYIOTb

OCHOBHI XapaKTepUCTUKH, 3a SKAMH BapTO IOPIBHIOBATH cCTapTam 3
KOHKYpEHTaMH, MOYKHA 3HAWTH B KaHBI I[IHHICHOI IPOIO3HIIi - 00€300J1101041,
MIPOJYKTH Ta MOCITYTH, J0JIaTKOBI TIepEBarty.

HeuecHi KOHKYpeHTHI nepeBaru - Te, 0 POOUTHh KOMAaHTy/IPOAYKT CTapTaIly
Kpallo 32 KOMaHIy/NPOAYKT KOHKYPEHTIB, T€, IO BAXKKO CKOIIIOBATH 1 IO
poOUTH cTapTaln CWIBHIIIMMU IpaBLUsIMH Ha pUHKY. Lle Moxke OyTu pocTym 110
1HCalaepchKol 1HpoOpMallli, HaHWXKYa LIHA HA PHUHKY, YHIKAJIBHICTh IO
TEPUTOPIi JUCTPUOYII1i, ABTOPCHKE MPABO UM MATEHT TOILO.

JonaTkoBi MaTepiajiu:

1. KonkypenTHi mepeBaru http://ask.leanstack.com/en/articles/904720-what-
is-an-unfair-
advantage#:~:text=A%20real%20unfair%20advantage%20is,keywords%
20for%20search%20engine%20marketing.

2. KonkypeHTHHi1 aHami3: https://vc.ru/marketing/69023-5-sil-portera-

primer-analiza-s-poshagovoy-instrukciey-i-tablicey
Amnani3 pusky: https://rb.ru/opinion/market-capacity/
https://www.thebusinessplanshop.com/blog/en/entry/tam_sam_som
https://startup-course.com/ru/startup-school/6-Competitors-Market-TAM-
SAM-SOM-ru.html
6. http://fbsventures.ru/marketvaluation

CamocriitHa podora
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http://ask.leanstack.com/en/articles/904720-what-is-an-unfair-advantage#:~:text=A%20real%20unfair%20advantage%20is,keywords%20for%20search%20engine%20marketing.
http://ask.leanstack.com/en/articles/904720-what-is-an-unfair-advantage#:~:text=A%20real%20unfair%20advantage%20is,keywords%20for%20search%20engine%20marketing.
http://ask.leanstack.com/en/articles/904720-what-is-an-unfair-advantage#:~:text=A%20real%20unfair%20advantage%20is,keywords%20for%20search%20engine%20marketing.
http://ask.leanstack.com/en/articles/904720-what-is-an-unfair-advantage#:~:text=A%20real%20unfair%20advantage%20is,keywords%20for%20search%20engine%20marketing.
https://vc.ru/marketing/69023-5-sil-portera-primer-analiza-s-poshagovoy-instrukciey-i-tablicey
https://vc.ru/marketing/69023-5-sil-portera-primer-analiza-s-poshagovoy-instrukciey-i-tablicey
https://rb.ru/opinion/market-capacity/
https://www.thebusinessplanshop.com/blog/en/entry/tam_sam_som
https://startup-course.com/ru/startup-school/6-Competitors-Market-TAM-SAM-SOM-ru.html
https://startup-course.com/ru/startup-school/6-Competitors-Market-TAM-SAM-SOM-ru.html
http://fbsventures.ru/marketvaluation

[IpoBecTu aHasi3 pUHKY B KOMaHJ1aX CTapTalliB.
O6uuncnenns TAM, SAM, SOM.

JlocaiauTy TEMIH 3pOCTaHHS PUHKY.

[IpoBecTu aHai3 KOHKYPEHTIB.

JlocnmiauTi KOHKYpEHTHI IIepeBaru cTapTaiy.
3aroBHUTH TaOJIMIIIO TOPIBHSAHHS 3 KOHKYPEHTaMH.

Sk wdE

3anoBHUTH BC1 pe3yJbTaTu POOOTH KOMaH y BOPKIIUT Nol2



Tema 13. OcHOBH MapKeTHUHTY Uil cTapTamiB (THKAeHb 14, 175
CKOPOYEHOI'0 CeMeCTPY TeMa He BUKJIAAAEThCH)

MATEPIAJIM TEMU B PO3POBII

Tema 14. OcHoBH npo inBecTUlil, piHAHCH Ta OPUIANYHI 0COOJTUBOCTI
crapramiB (THKAEHb 14, 1151 CKOPOYEHOI0 ceMecTpy TeMa He
BHKJIAIA€THCS)

MATEPIAJIM TEMHA B PO3POBIII



Tema 15. Ilpe3enrauisi crapramy. IliTu-gex. (Tuxkaens 16, nis
CKOPOYEHOr0 ceMecTpy - THAKAeHb 14)

3acHOBHUKAM CTapTaIly 3aBXkI1 HEOOX1JHO BMITH MIPE3CHTYBATH CBIl MPOEKT Ta
MaTH 3aroTOBJICHI TIpe3eHTalliiiHI Matepianu. I[IpaBuiabHaA MIATOTOBKA [0
Ipe3eHTallli 30UIbIye IIAHCH cTapTamy “mpoaaTu’ cede 4YM CBIH IPOJIYKT
MOTEHIIIMHUM TTapTHEpaM, KJIIEHTaM M 1HBECTOPaM.

Icuyrots pi3Hi ¢dopmatu mnpesentariii. Hampukman, Elevator pitch - myxe
KOPOTKUM CIIY TPUBATICTIO A0 1 XB, MijJ 9ac SIKOro HEOOX1THO “IpojaTu’ 17er0
cTapTamy chiBpo3MOBHUKY. Ha pi3HMX KoH(epeHIIisiX, HETBOPKIHT ceciix, abo
HaBITh MiJ Yac BUIIAJKOBOI 3yCTpiyul B JI(PTI 3 MOTEHUIMHUM 1HBECTOPOM YU
MapTHEPOM, y cCTapTamnepa MOXKE 3’ SIBUTUCS MOXJIMBICTh “IpojaTH’ 3a Ayxke
00OMEKEeHUI Yac CBOIO 171e10. ToMy Ba)KJIMBO MaTH TaKWM CIY 3aBK]IM TOTOBUHU.

butbll K7acMYHMM BaplaHTOM € MPE3EeHTalllsl cTapTamy 31 clalgamu, SKy
KOMaHJIa IPE3EHTY€E MOTEHI[IMHUM 1HBECTOpaM, 31 CLIEHH OJHOT0 3 KOHKYpCIB
ctapramiB a00 Ha crapTan KoH(epeHiii Tomo. Sk mpaBuso, Taki Mpe3eHTallli €
JIMITOBaHMUMH 3a 4YacoM Bim 3 110 7 XBWJIMH B 3aJIGKHOCTI B yMOB 1
periiaMeHTy BHCTYIy. 3a 4Yac, BIJIBEICHMM Ha TPE3CHTAIlil0, BaXKIMUBO
CTPYKTYpPOBaHO 1 MaKCHUMAaJIbHO TOYHO JOHECTH ayAUTOpii BCIO BaXKIUBY
iH(MOpMaIlito PO 17eI0 cTapTamy 1 OPOJYKT, aJKe BiJ] TAKUX BHUCTYIIIB YacCTO
3QJIEKUTh YU OTPUMAE CTapTal MOXJIMBICTH PO3BUTKY, 4Yd Hi (IHBECTHIII,
IPaHTH, MEHTOPCTBO, YYaCTh Y aKCeJIepaTopl TOIIO).

ToMy miaroroBka Mpe3eHTalll € BaXJIMBUM 1 BIAMNOBIJATBHUM MOMEHTOM B
XKUTTI KOMaHJu crtapramy. s sIKICHOI MIATOTOBKM MOTPIOHO 3HATH OCHOBHI
MPUHIUIIM 1 TpaBUIIA.

IliTyuHr - 116 BUCTYN CTapTamy C MPE3CHTAIlEl, i Yac SIKOro y KOMaHIu
(npencTaBHUKA KOMaHAM) € MOKJIMBICTh 3a JIIMITOBAHUM MPOMDKOK Yacy
“mpojmaTu”’  CBOIO  1ICHO/TIPOJYKT  ayJaUTOPIi. 3a3zBuuail mepenbavae
CTPYKTYypOBaHy IIpe3eHTallifo. MeTa MITYMHTY - 3aIliKaBUTH 1HBECTOPIB,
MapTHEPIB YW KIIEHTIB CBOIM MPOJYKTOM Ta BHKJIMKATA Yy HUX OakKaHHS
CHIBIIPAIIOBATH 31 CTAPTAIIOM JaJi.

IliTy-nex - 1e CTpyKTypoBaHUI MpE3CHTALIMHUI MaTepiaj, JacTille 3a BCe y
BUIIISIAI HAOOpy cClaiiiiB, B SKOMY KOMaHJa cTapTamy BiJoOpa)kae BCHO
iH(dopmarlio npo iaero i npoaykt. I1iTy-nek MoxkHa BiANPABIATA NOTSHIIIHHIM
1HBECTOpaM 4M MapTHEpaM JJIsl CaMOCTIMHOTO O3HAMOMJIEHHS, a MOKJIMBO 1
0COOHMCTO MPE3EHTYBATH I1]1 Yac MITYUHTY.



[Ipesenramist moxke OyTtu migrorosieHa B PowerPoint, Canva, KeyNote, Prezy
abo 1HIMX 1HCTpyMeHTax. YacTimie 3a Bce, MPUHHATO TOTYBAaTH Npe3eHTalil y
dopmati PowerPoint (ppt/pptx). 3 iHmMMH dopMaTaMUd MOXYTh TPAIUIATUCS
TEXHIUHI HAKJIaJIKW, aJKe JesKe TMpe3eHTallliHe oO0NagHaHHS HE CIpUiiMae
neBH1 gopmaTH, abo, HANMPUKIAA, MOXKE MPOCTO HE OyTH IHTEPHETY, 1 XMapHi
CepBICH JIJIs Mpe3eHTAIlli He OyAyTh MpaIfoBaTH.

CxkiaaoBi NITYUHTY:

1. Public speaking - Texnika BucTymy (pyXH, )eCTH, TOJIOC, EMOIIT TOIIO).
OcTaHHI JAOCTIKEHHS MOKa3yloTh, M0 10 90% ycmixy miT4y MOXe 3ajekaTu
TEXHIKM Ta MaWCTEPHOCTI CIIKEpa B KOHTEKCTI OpPaTOPCHKOTO MHUCTELTBA.
XapuszMa, MmaHepa 1ojiayi, pyxu Ha CIeHl, Tpa TOJI0COM, TEMII 1 )KECTH, EMOIIIT -
1Ie BCE IyXE€ BaXJMBI €JIEMEHTH MPE3CHTaIllli, SIKi CYTT€BO BIUIMBAIOTh Ha
CIPUIHSATTS ayJIUTOPIEI0 CAMOTO KOHTEHTY.

JUisi mpuKIiaqy, Ha HaCTyHOMY MAJIOHKY 300pakeHa Jlarpama, sKa MOKazye
CTYIIHb BaXJIMBOCTI M1l YaC KOMYHIKallli HACTYITHUX TPhOX €JIEMEHTIB:

- TEKCT - TOOTO Ti CJIOBA, K1 JIFOJIMHA TOBOPUTH

- r0J10C - IHTOHAIIi1, TEMII, TYYHICTh

- MOBAa TiJjia - )XeCTH, MiMIKa, PyXH, ITOCTaBa, €MOIIii.

Dr. Albert Mehrabian’s 7-38-55% Rule

Elements of Personal
Communication

* 7% spoken words
e 38% voice, tone

* 55% body language

55%

38%

Puc.23. Albert Mehrabian. 3 Elements of Communication (rightattitudes.com)

Hiarpama BimoOpakae pe3yJbTaTh JOCIIKEHb, sIKI Oy MPOBEACHI TOKTOPOM
Anbbeprom Mexpabianom (Albert Mehrabian), i Bizomi 3apa3 sk “IlpaBumio 7-
38-55”.

OTmxe, TOJOBHHMH BHCHOBOK - TexHika Buctymy (public speaking) e myxe
BKJIMBOIO CKJIQJIOBOIO IMITYMHTY, 1 1 MOTPIOHO MPUAUIATH HE MEHIIY yBary,
HIK CAMOMY KOHTEHTY IMpe3eHTallii.


https://www.rightattitudes.com/2008/10/04/7-38-55-rule-personal-communication/

Pexomenmamii:

TEMII TOJIOCYy Ma€ OyTH MOMIpHUHM, HE 3aAIIBUIKUNA, ale TUHAMIYHUHN, 1100

OyJl0 He HYAHO CIyxaTH, ajie iH(opmallis crpuiimManacs aJaeKBaTHO 1 B
noBHIA Mipi. Opi€HTOBHO, M 3-4 XBWJIMHHOTO MITYUHTY HEOOXITHO
nigroryBatu TekcT 3 300-400 ciiB.

PyXu - HC BapTO CTOATH HaA MiCHi, MOXHa XOJUTH, KCCTHUKYJIIOBATH,

IIPUBEPTAIOYM yBary JI0 NMEBHMX MOMEHTIB. AJjie 3aHaATO OaraTo >KECTiB
1€ TTOTaHo - 30MBAaTUME 3 TOJIKY CIIyXadiB 1 BIIBOJIIKATUME.

roJIOC - HC BapTO rojioCcom 6paTI/I HaJATO BUCOKY YN HU3BKY TOHaJII)HiCTB,

“mumarn’”’ 4u “‘OacuTH’ - HEOOXITHO BUUTHUCS MAHIITYJIOBATH TOJOCOM,
1100 oro Oys0 MPUEMHO ClyXaTH, 0€3 pi3KUX Nepena/iiB

SKITO CHiKCp HC BCTHUIa€TC Yy BHU3HAUCHUM dYac - HE BapTO IIOYHMHATHU

“OIrTw” Mo BCIX claijax, sKI 3JIMIIAINCS, aJKE€ € BEJIUKUM PHUHUK
30uTHCA Ha CyMOYp 1 HE JOHECTH KOHTEHT B3araji. ToMy BapTo Kparie
IPaMOTHO 3aBEPUIMTH OCTAHHIO TYMKY 1 KOPOTKO I1JIBECTH I1ICYMKH

mo0 BKJACTHCS B 4Yac, HEOOXIAHO BIANPAlbOBYBATH IMITY 3aBYACHO,

TPEHYBaTHCS JEKUJIbKa pa3iB Mepea A3epKajoM, HE IMIIPOBI3yBaTH 1 MaTH
YiTKO MponucaHuii Tekct. [Ipu 1mpomy He 000B’S3KOBO BMBYATH TEKCT
HamaM’siTb - BapTO 3amam’siTaTd OCHOBHI T€3HW, HAa SKUX BHU XO4YETe
HAroJIOCUTH.

2. IIpe3enTanisi - cnaiiay, KOHTCHT, Bi3yasi3allis.

3azBuuail Uil Tpe3eHTalid crapTamiB, SK MPaBWIO, BUKOPUCTOBYETHCS
CTaHAApTHU30BaHa CTPYKTypa MITY-ACKY.

PexomMenyemo, 1mo0 ciaiiju MiCTUIIM HACTYIIHI KOHTEHT 1 CTPYKTYPY:

1-i 0J10k. InTpO - HA3Ba cTapTamy, JOTOTHII, CJIOTaH a00 KOPOTKUM THU3EP
(3-5 cmiB).

2-i  O0aok. IIpoGaema - TIATBEPIKEHHS ICHYBaHHSA TMPOOJIEMH:
pe3ynbTaTH €MIIaTii, JOCHIHKEHHS, aHaJiTHKa, CTOpl TENIHT TOIIO.
BaxxnmuBo Takok mokazath MacmrTad mpoOJieMH, MIATBEPIUBINN 1€
CTaTHCTUKOIO 200 MOCUJIAHHSAM Ha aHAJITHKY YU MeJia.

3-ii 010k. PimieHHs1 - SK BUpINICHHS NpoOJIEeMH TPOIMOHYE KOMaHa
craptany. HeoOxilHO AaTH BU3HAYEHHS - “II0 € MPOAYKTOM”, SIK cCaMe
OPOAYKT BHUpIIIye TpoOJeMy Ta HaJaTh OmnucC MexaHiku. Ha npomy
ciaiizi/criaiax MO)KHa MOKa3aTH CKPIHIIOTH ab0 JEMO MPOAYKTY.



4-i1 6;10k. Po3mip puHKY - mokaszatu po3mip punky: TAM, SAM, SOM,;
AUHAMIKY HOTO 3pOCTaHHs, TPEHAU TOLIO.

5-if 0s10k. KoHKypeH1Lisl - aHaI3 KOHKYPEHTIB, MOPIBHUIBHUIN aHaTi3 1O
NPONYKTY 1 HOro XapaKTepUCTUKaM, HEYECHI KOHKYPEHTHI IepeBarm.
BaxmBo moka3aTH, 3a paxyHOK SKHX IepeBar, cTapTam 30MpaeThCs
KOHKYPYBAaTH Ta 3aBOMOBYBATH CBOIO JIOJIO HA PUHKY.

6-i1 0,10k, MoHeTH3alisl - MOl MOHETHU3AIlli; XTO, K 1 CKIJIbKH Oyze
IUTATHTH 32 MPOJIYKT; JOJATKOBI JDKEpesia MOHETH3allli Ta IUIaHHU 010
npuOyTKiB BiJl IPOAAKY.

/-1 010k. JloposkHsI KapTa - JOCATHEHHS CTapTaiy, 3arllaHOBaHI
MalJICTOyHU Ha HalOmmkde MailOyTHe (6-12 MicsIiB), cTpaTeris BUXOLY
Ha puHOK. [Ipuxnaz ciaitny 3 10pokHBOIO KapToro ctaprany Elomia:

Roadmap

AdocsarHyTo

N = Q o
2019\ 2020 /ét\“‘: N Q2o

HoBTeHb CiyeHb YepBeHb HoBTeHb CiyeHb
MisoT B HoseneHo 100 000 $25 000 [onocoBUmM HactynHui
LITYYHUIA edeKTWBHICTb K NoBifjOMNEHb IpaHT USF iHTepdMec payHAa Ta
iHTeneKT y ncuxonora pPO3LLMpPEHH:
2000 $10 000 NHS B B2B
KOpMWCTYBauiB MpaHT CIC
Buxin B CLLUA

Puc.24. Elomia: cnaiig 3 npe3eHratii - roadmap. 3 MarepiaiiiB 3acHOBHUKIB Elomia

8-i1 0s10k. Komanaa - indopmarrist mpo komanay, poi, iMmeHa, Gporo,
KOMIIETEHII1i, TOCBiJ - BCE, 1110 MOXE MIATBEPAUTH KOMIIETEHIIIT KOMaH/IU
Ta JJaTU BPKEHHS, IO 1Sl KOMaH/1a € HalKpallow JJIsl peaizalii
MPOCKTY.

9-if 6s10k. TpexkH - 11eil 00K IS cTapTamiB, SIK1 BXK€ MalOTh MPOJAXI,
KJIIEHTIB Ta MOXYTh MPOJEMOHCTPYBATH ITU(MPHU, TOXOIU, TpadiKu TOIIO
(na erami 11€i Ta ipe-M VP He 000B’s13K0BUH 0JIOK).



Camocriiina pooorta

Kokna komaHma wmae WIATOTYBaTH TIITY 1 MPE3CHTAIII0 3a CTPYKTYPOIO,
HagaHoto mia vac jgekii. [Ipe3enTarii roryiotecs y ¢popmati PowerPoint. IliTu
3 PO3paxyHKy TPUBAIOCTi 4-5 XB.

CryneHram oTpiOHO MIATOTYBaTUCS bi (o) MITYUHTY i yac
1CTIUTY/3a1KY/TT1ICYMKOBOT'O OIlIHFOBaHHS.
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CIIMCOK JOJATKOBOI JIITEPATYPU I MATEPIAJIIB

http://www.yepworld.org/
https://business.diia.gov.ua/
https://usf.com.ua/

. MaiiOyTHE yHIBEpCUTETIB

https://uifuture.org/publications/majbutnye-universitetiv/

. YKpaiHChKU YHIBEPCUTET HOBOT'O MOKOJIHHS

https://readymaqg.com/u3729875872/1838490/

. bac beexman, Py6en HrroBenxayc. Micto crapTaris
. den Cenop, Con Cunrep. Kpaina crapramiB. IcTopist 13paiibChKOro

€KOHOMIYHOT'O JUBa.

. ben T'oposin. bezxanpbHa mnpaBna npo Hem@aaHuil Oi3Hec. Po30ymosa

013HeCy B yMOBaxX HEBU3HAYEHOCTI.

. Dave Gray. Gamestorming: A Playbook for Innovators, Rulebreakers, and

Changemakers Paperback.

bo6 opd, Ctie bienk. CpsmeHnHa kHura crapranepa. Sk 30yayBatu
YCHIIIHY KOMIaHIIO.

ABtop Omnekcanap OctepBanbaep, IB Ilinbe. CrtBOproemo 0i3Hec-
MOJIENb.

Ash Maurya. Running Lean, 2nd Edition

Everett M. Rogers. Diffusion of Innovations

Geoffrey Moore. Crossing the Chasm

Fitzpatrick, Rob. The Mom Test: How to Talk to Customers and Learn
If Your Business is a Good ldea when Everyone is Lying to You.
Donald B Egolf. Forming Storming Norming Performing: Successful
Communications in Groups and Teams.

Bruce W. Tuckman, Mary Ann C. Jensen. Stages of Small-Group
Development Revisited.

PoGept I. CatToH. MynakaM TyT HEe MicIle

bpaiian Tpeiici. Sk kepytoTh HalKpari

Frank Robinson, A Proven Methodology to Maximize Return on Risk
Henrik Kniberg. Lean from the Trenches

Epik Paii3. Crapran 6e3 momusiok. [TociOHHK 31 CTBOPEHHS YCIIIITHOTO

013HeCy 3 HyJIS

Jlxeticon @paiin, Jlepin Xetinmeiiep Xanccon. Rework. 1{s kamxka
3MIHUTH Bamr morisg Ha Oi3Hec

Tomni Illeti. JlocTaBka macts

Jlxum Kominz. Big xopoiioro 10 BEITUYHOTO

ITitep Tinb. Big vHynst 10 oguHUI

Caiimon Cinek. [lounu 3 ywomy


http://www.yepworld.org/
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https://uifuture.org/publications/majbutnye-universitetiv/
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Janiens Kaneman. MuciieHHS IIBUJIKE U ITOBIJIBHE

Tumyp Bopona. Craptan Ha MIJIBHOH: SIK YKpaiHII 3apOo0JIAIOTh CTaTKU
Ha TEXHOJIOIAX

Jle#t 'annarep. Icropist Airbnb: Sk Tpoe 3BUYaitHUX XJIOMIIIB MiAipBaIU
rOTEJIbHY 1HIYCTPIIO

Crapran-ekocucreMa  Ykpaimum:  Tech  ecosystem  quide
techukraine.org/ecosystem-map/

binpiie npo crapranu: Sk po3noyaT crapTan

Olivier Serrat. The Five Whys Technique
(https://www.adb.org/sites/default/files/publication/27641/five-whys-
technique.pdf)

https://www.designKit.org/methods/3
https://medium.com/nyc-design/how-to-solve-problems-the-design-
thinking-way-64edc64ba242

https://dschool.stanford.edu/resources
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