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3MICTOBUU MOIYJIb 1. .
CyTHICTh HU(PPOBOTO MAPKETHUHTY Ta 3arajibHl

3acaau ()OpMyBaHHS 1HOOPMALIMHUX CUCTEM
MApKETHHTY IIPOMHMCIOBOIO M1AIPUEMCTBA

Jlekuia 2
MapKeTUHI | ULUPPOBI TEXHOMOIIT




LindbpoBmnin MapKeTUHT AK CneyngiyHa
dopma

o LUndpoBun mapketuHr (LLM) — ue eBontovuinHnm
PO3BUTOK KJTACUYHOIO MapKETUHTY.

* BIH BUHWK B YMOBax 3MIHU TEXHOJIOMNYHOIO Basuncy
BUPOOHMLITBA Ta TOTANIbHOI IHpOpMaTU3aLlll
CYCMINbCTBA.

* LIM BNKOPUCTOBYE €NEKTPOHHI KaHanu Ta TEXHOJOrII
0J1A OXOMJIEHHA, 3a/ly4EHHA Ta KOHBEPCII LITbOBOI

ayanTopill.



BiamiHHOCTI Bl KnacnyHoro
MapKeTUHry

KnacniyHun MapkeTuHr: OgHOCTOPOHHA KOMYHIKaLLA, cKilagHa
BumMiptoBaHicTb (ROI), macoBe oxonneHHA.

LindppoBnnn MapkeTuHr: [lBocTopoHHA KOMYHIKaLliA, BUCOKa
TOYHICTb TapreTyBaHHA, AeTallbHa aHaniTUKa Ta BUMIPIOBAHHA
eeKkTnBHOCTI (KPIs).




LIM AK IHHOBaUIMHNWN IHCTPYMEHT

YnpaB/lIHHA

LIM 3abesnevye onepaTmBHE
yMPaBIHHA B3aEMOJIEO 3 KJIIEHTaMK Ta
LWIBWAKY afanTaLulto CTpaTerin.

LI IHCTPpYyMEHTU 0O3BONAOTH
NPOMUCNOBUM NIANPUEMCTBAM
ONTUMI3YBaTW NIJOreHepaLiito Ta
CKOPOTUTU LIMKJT MPoaaxy.

Kno4oBI IHHOBALIVHI aCMeKTW:
aBToOMaTu3auia mapkeTuHry (MA),
Customer Relationship Management
(CRM) Ta nepcoHanisauia npono3unuin Ha
OCHOBI JaHUX.




OcHoBHI Hanpamku Po3BnTKy LIM

[piopnTeTHI HanpAamkK: Data-Driven
Marketing (MapkeTuHr, kepoBaHUK
OaHumu), BukopucTaHHA Al onA
aHanITUKK Ta NPOrHO3YyBaHHA.

AKLEHT Ha KOHTEHT-MaPKETUHIY Ta
SEO Ak Ha IHCTpyMeHTax hopMyBaHHA
eKcnepTHoro iMiaxy B B2B-cermeHTi.

Po3BNUTOK MOBINTbHOIrO MapKeETUHIY Ta
IHTerpaula TexHonorin loT y
KOMYHIKaLItO 3 KIHLEBUMU
KoOpucTyBadYamMmu obnagHaHHA.




1Ky 3a yBary!
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