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OcHoBu Social Media
Marketing (SMM): Big
Xaocy oo Cuctemm

IHCTPYMEHTW, cTpaTeril Ta ePeEKTUBHICTb Y
cy4YyacHoMY LMPppOoBOMY MPOCTOPI.

MOCIBHWK 31 CTPATEII



3MiHa lNMapagurmmn: SMM npoTwu
TpaguuinHoro MapkKeTuHry

TpaguuinHun MapKeTuHr Social Media Marketing
* OQHOCTOPOHHA KOMYHIKaLiA + [1BOMipHWX gianor
» Bucoka BapTIiCTb » PeanbHuwn yac
* OBbMmeXeHUn KOHTPONb » BeskowToBHWMIN opraHiyHnin Tpadik
* [ToBiNbHI 3MiHK BipycHuin noTeHuian

KniouyoBa pi3Huys: SMM ¢pokycyeTbcs Ha
B3aeMopfli Ta AaHUX Y peanlbHOMY 4aci.
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Ekocuctema lnatdopm:
[le 3HanTn Baworo KnieHTa

AEEEEEEEEEEEE—S—S——S—S—SSSSEEEEEEEETETEET

Facebook £ Instagram 0]
LLInpoka ayautopin (25+). |lpeanbHo agns rpyn BisyanbHuin KOHTEHT (18-34). Stories Ta Reels
Ta PI3HOMaHITHMUX popMmaTiB peKnamu. CTBOPIOKOTb €MOLIMHUIA 3B'A30K.

Hankpawe ans: B2C & B2B riopupg Haukpauie gnsa: EcteTuka 6peHgy
TikTok J LinkedIn in
Gen Z Ta TpeHgu. KopoTKi BipycCHi Bigeo ans [NpodecirnHa mepexka. EKCnepTHUM KOHTEHT Ta
LLIBUAKOrO OXOMJIEHHS. LINOBI KOHTaKTW.

Halikpaw,e ona: LLiBupKa Bni3HaBaHICTb Hamkpawie pns: JliporeHepauis (B2B)
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CtparteriyHe Aapo: TouyHe HauintoBaHHsa (Targeting)

I[HCTpyMeHTH: ONUTYBaHHSA,
Facebook Insights,
KOHKYpPEHTHUI aHanis3

CermeHTayif:
[emorpadis, leorpadis,
IHTepecu, [loBefiHKa

Persona: XXiHkn 25-35,
KuiB, iHTepec "¢diTHec"

Bia aaHux oo
NIOAUHK

He Bragyure.
BukopucTtoByuTe aaHi
ONA CTBOPEHHS
KaCTOMHOI ayauTopi.

EpeKTUBHUN TapreTuHr
MOYMHAETHCA 3
[eTanbHOro NopTpeTa
KNIEHTAa.
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lepapxisi Llinen: Big BnisHaBaHocCTiI Ao lNpoaaxis

BnisHaBaHicTb  ~ OXOTVieHHs

v XewrTeru
(Awareness) = KoEapatl]

LLinax
KnieHTa



MexaHika BukoHaHHA: PUTM KoHTeHT-IMnaHy

.
| &

AHanis Bu3HayeHHs MpadiK IHCTPYMeHTH
aypuTopil TeM (Trello/Sheets)
' MoHeAinokK q Cepepa MN'aTHULSA
» L= 3V
OcBiTHi# nocT (Carousel). Stories (OnuTyBaHHS). UGC / Po3Ba)kanbHWUi
MeTa: KopucTb. MerTa: 3any4yeHHs. Reels.

MerTa: BipanbHicTb.

CucteMHICTb BaXXnuBIiLLa 3a HaTXHeHHS.
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[ManuBHa Cymiwi: OpraHiyHumn vs. NnatHun Tpadik

' 30% MnaTHe I'IpocyBaHﬂ

70% OpraHika

dyHpaMeHT 6peHay. lpuckopioBay pocTy.
- be3KoLTOBHUY - TapreToBaHa peknama
- AKicHUM KoHTeHT Ta SEO - LLiBMaKe oxonseHHsA
- IOBrocTpokoBa fo0Bipa - TOYHe HauNrBaHHSA

OntumanbHa popmyna: 70% OpraHiku + 30% MNnaTHoro npocyBaHHA = MakcuManbHuu EdekT
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dakTop [osipu: User-Generated Content (UGC)

MNEPEBAIU (Rewards)

. AyTeHTUYHICTb Ta [loBipa

Be3KOLWTOBHUN KOHTEHT
BipyCHICTb
- JIOANBHICTDb

PU3MKMU (Risks)

BTpaTa KOHTPONIO
HeraTuBHi Bigryku
OpuAnYHI NUTaHHSA
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Manenb Mpunapgis: Kntoyosi MeTpukn EdbektnBHocTi (KPIs)

OxonneHHsa 3any4eHicTb
(Reach) (Engagement) CTR ROL

12,4K 8.9% 2.1% 350%

Jlaiikun, KOMeHTapi,

YHikanbHi nepernsau
LIapUHT

Kniku / MNokasw MpwoyTok / Butpamm

i

Po3pi3HANTe METPUKN MapHOCNaBCTBa (naiiku) Ta meTpuku 6i3Hecy (ROI).
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OMHiKaHanbHicTb: CuHepria Kananis (1+1=3)

SEO XEUJTE:I'P‘I Ta SM M rEI.-IEPEILI,iFI Email
T Crpareris oo MapKeTMHI

IHTErpoBaHWM NigXiA CTBOPKOE pe3ynbTart, 6iNblIKNA 32 CYMY YaCTUH.
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Pe3iome: Baw lNnaH [Ain

AHani3: 06epitb nnatdpopmu (Facebook/Instagram/TikTok) nipg, Bawy
ayauTopito.

Crtparerisi: BusHaute Buyer Persona Ta Ljini (BnisHaBaHicTb uu [poaaxi).
KonuTeHT: CTBOpITb Kanenaap (70% oprauika / 30% npomo).
BukoHaHHsa: 3anyckanute UGC Ta nnaTHUM TapreTuHr.

Ananituka: Bigctexynte ROl Ta CTR, a He nnwwe nanku.

SMM — ue He NpOCTO NOCTUHT, Lie CUCTEMHA po36yaoBa bpeHay.
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